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HSE’s Fees for Intervention
Likely to Rise

How Do Your Earnings Compare to Average UK
Roofing Contractor Salaries?

Firms visited by a Health and Safety Executive (HSE)

inspector will see a rise in the costs charged to them

under HSE’s Fees for Intervention Scheme (FFI), if they

are found to be in contravention.

The FFI scheme, introduced in October 2012, has

increased its hourly rate by 4% to £129 per hour.

Fees under the scheme are charged for preparation time

for an inspection or investigation, site visits and follow-

up work.

According to HSE’s Business Plan for 2016/2017 HSE

expenditure planned for the period will be £235m, of

which £94m will come from HSE income, leaving the

taxpayer to fund the £141m shortfall for the year. In the

Government’s last Autumn budget of 2015, it announced

that taxpayer funding to HSE would be reduced over the

next five years by almost £13m meaning HSE must

increase its self-generated income over this time or

reduce its activities.

Yet the gap between what the FFI scheme costs HSE to

run and the income from the fees it generates has

widened. In the HSE Annual Report fees brought in for

the year were £14.7m, to cover the £17.4m FFI costs,

leaving a shortfall of £2.7m. The previous year costs

recovered were £10.1m, leaving a shortfall of £1.8m. This

increasing shortfall will put further pressure on HSE to

raise fees.

Latest HSE figures available show that the average cost

of an invoice issued under the HSE’s Fees for

Intervention scheme in July 2015 was £755.11, an

increase of over 40% since the

first bills were sent out in 2013

when the average was £513.15. 

The figures also show that the

number of FFI invoices sent to

construction companies has

increased from 562 in January

2013 to 981 in October 2015. 

Human resources specialists, Payscale has published their latest research on UK roofing

contractor earnings.

The company’s figures show that the average UK roofer salary is £20,396, while metal roofers

earn slightly more with a median of £21,000. Contract managers in the roofing sector attract

typical salaries of £28,883, while estimators earn £31,250 annually as standard.

However, salaries for roofing contractors improve in line with their years of experience,

ranging from £19,594 for new entrants, to £27,176 for those with 20 years or more experience

under their belts.

The region roofing contractors are located in has a significant impact on earning power.

Predictably, London and the South-East rewards with the biggest paypackets: £28,734 on

average, while Scotland is not far behind, paying an average of £25,757. North East England

comes in weakest in this regard with a median pay of £18,860.

So who are the best roofing companies to work for? In short, the biggest! Firms of 50-199

staff pay a median of £37,500 to their employees involved in the roofing sector. Medium

businesses of 10-49 workers pay £23,865, while micro businesses of nine staff or less pay

£18,777 on average.

To improve your earning

power, the data shows that

qualifications really do pay,

with a typical hike of

almost £4,000 in annual

earnings from achieving a

Level 2 National Vocation

Qualification (NVQ) to

gaining NVQ Level3.

Attaining a red Experienced

Worker CSCS card is

rewarded with a similar

increase in pay levels.

If you’re a roofing operative keen to make your way in the world, where should you be

heading for in your career? Well, contract management will offer you an excellent next step,

worth an increase of almost £8,000 annually typically. The pinnacle of a roofer’s career in

employed positions is reached in estimation roles, where average salaries are in excess of

£33,000. And it’s not just salaries - it is in these positions that you are most likely to be

given company cars, mobile phones and laptops as perks of the job.

Of course, there’s nothing to stop you setting up in business yourself, but you need to aim at

fast growth: the numbers show that a self-employed tradesperson will earn considerably less

than those who are owner/managers of roofing firms with employees – typically showing a

£10,000 per year differential.

SPRA Commissions Waste
Recovery Research

Roofing Racers Deliver ElecTRIfying Performance!
For the tenth consecutive year, Roofing Racers ran, swam and cycled to the finishing line, all

in support of Great Ormond Street Hospital and Macmillan Cancer Support. 

Whilst all of 41 individuals and 21 Roofing Racers teams brought pride to the day, special

credit is extended to Bernie Fyans who became Roofing Racers’ fastest man achieving an

impressive time of 01:17:00, and the fastest woman was Ellen Curtis with 01:33:30.

Meanwhile, Marcus Lightfoot, Grant Holmes and Frank Van Beers from Ubbink represented

the fastest Roofing Racers’ team with an extraordinary time of 01:25:35.

After the event, more than 230 Roofing Racers, along with friends, families and colleagues,

took a celebratory evening trip down the Thames.

The Roofing Racers are supported by sponsorship from across the industry – but they still

need help to reach their fundraising target.

SIG’s Managing Director, Andrew Wakelin said: “As every penny counts for our charities, we

really need to hit this year’s target of £50,000. For those who haven’t yet sponsored Roofing

Racers, there’s still time to pay tribute to fellow industry colleagues and help make a

difference to many peoples’ lives.”

To support Roofing Racers; visit www.roofingracers.com or send a cheque to: Roofing Racers,

Harding Way, St Ives, Cambridgeshire, PE27 3YJ

Resource recovery specialist, Axion Consulting has

completed a project commissioned by the Single Ply

Roofing Association (SPRA) to obtain data on waste

volumes generated in the growing single ply roofing

sector. The project aimed to understand trends in both

new waste (from site and training programmes) and

end-of-life waste removed from roofs during

refurbishment and demolition, which will increase as

the sector growth in the 1980s and 1990s reaches the

end of its design life. Key determinants include

regulatory incentives to overlay rather than remove the

existing, and logistics which are seen to be

economically viable.

The objective is to prepare the groundwork for a pilot

waste recovery and reprocessing scheme. SPRA

member manufacturers account for at least 70% of the

sector’s 6m m2 of single-ply roofing annually. The

report estimates that SPRA members generate

approximately 250 tonnes of high-quality polymeric

membrane waste per annum and an as-yet unknown

quantity of end-of-life waste.

Axion Consulting Project Manager, Jane Gardner

comments: “There was strong support for a recycling

scheme amongst the 12 membrane manufacturers

interviewed, with some citing main contractors’ Site

Waste Management Plans as well as client policies as

key drivers to account for the waste’s end use. At this

stage, we need greatly improved data on material

types, their condition, and geographical distribution.” 

SPRA Technical Director Jim Hooker adds “Although

SPRA membrane manufacturers are required to

register all projects, our roofing contractors are key to

a scheme’s viability. They must be confident that a

waste recovery scheme will be cost-effective.”

SPRA has agreed a range of actions to improve data

collection and is now working with re-processors to

develop viable options. Further research is planned.

Recticel Director is BRUFMA President

Kevin Bohea, commercial director at PIR insulation

specialists, Recticel Insulation, has been voted to

the presidency of the British Rigid Urethane Foam

Manufacturers’ Association (BRUFMA). 

With over 20 years’ experience in the construction

and insulation industries, Kevin brings a wealth of

knowledge and insight to the position, says

BRUFMA.

Kevin, who joined Recticel in 2013, commented:

“It’s such an exciting time to be involved with the

product side of the construction sector. We are entering the sustainable building era with

new practices and technologies evolving at an incredibly fast rate. To be able to play a part

as president of BRUFMA, is a tremendous honour.”

BRUFMA membership comprises of all the major companies in the UK rigid polyurethane

(PUR) and polyisocyanurate (PIR) foam industry, including manufacturers of finished

polyurethane (PUR) and polyisocyanurate (PIR) foam products, and its material suppliers. 

http://www.roofingracers.com


News

Page 6  Roofing Today    Roofing Today   Page 7

With swift numbers and nesting sites in decline Europe’s biggest nature conservation charity, the

UK’s biggest house builder and Manthorpe Building Products Ltd have collaborated to create a new

swift nest box in a brick format which can then easily be fitted in any new home.

Every year the enigmatic swift announces the arrival of the British summer as they complete a 6,000

mile migration to nest in the UK. However, with falling swift numbers, the provision of nesting sites

is critical.

The partnership between RSPB and Barratt Homes launched in 2014 and commissioned UK

manufacturing company Manthorpe to develop a new swift nest box design that could be easily

installed during construction. 

Manthorpe’s Gareth Wright said “The product is already gaining a lot of interest and due to its ease

of fitting and competitive price builders are able to incorporate this product into their new homes

with no disruption to the build and no need to incorporate any design changes to existing house

types.” 

The swift boxes are being used first on Barratt’s development, Oakfield Village, Kingsbrook where

180 homes will feature the new swift boxes. 

Michael Finn, group design and technical director at Barratt Developments, said: “The bricks are an

industry first – they are fully

drained, ventilated and are

unobtrusive. They also help

nurture chicks by giving them

room to stand when they hatch.

Crucially too, they are much,

much cheaper than any other

swift brick on the market, which

will help their uptake. We

actively want other developers to

use the brick so we can all help

build swift populations.”

Due to the desperate decline of

the swift population RSPB and

Barratt Homes have agreed that

the swift box will be available to

other builders and developers from Manthorpe at

www.manthorpe.co.uk/Building/Products/Conservation/Swift-Nest-Brick.html.

Dick Newell, Action for Swifts, said: “If we are to compensate the loss of thousands of Swift nesting

places every year due to insulation and roof repairs, we need to deploy thousands of nest boxes.  A

product like this is a great step forward in making this happen.” 

London Underground
joins the Ladder Association
The London

Underground, part

of Transport for

London, has joined

the Ladder

Association, the

trade body

representing the

ladder industry in

the UK and Ireland.

The Association supports technical excellence,

safety and best practice and is a major

contributor to the setting of national and

international standards. It also delivers a range

of training courses designed to ensure that

people carry out tasks with ladders sensibly,

safely and appropriately.

London Underground’s HSE Manager, Tony

Heritage said “We decided to join primarily to

have access to the latest guidance and

resources from an organisation dedicated to

height safety.”

“The ladder is an invaluable piece of workplace

equipment, especially in an organisation that

operates 270 stations across 11 lines and

carries millions of passengers every year.”

New Homes Set to Give Swift Boost BSW Timber Announces Multi-Million Investment 
BSW Timber has revealed plans for a multi-million pound investment in its sawmill in Newbridge-

on-Wye, Powys - the largest single site sawmill in Wales. 

The plans are the next phase of a £4 million investment programme which started in 2013 - and the

current investment phase is set to double existing capacity. Funds will be used to purchase

specialist state-of-the-art production equipment. as well as securing existing jobs of 149 staff. For

BSW the new investment represents continued commitment to the Welsh forestry sector and home

grown timber. 

BSW Timber’s chief executive Tony Hackney said: “We are now producing more home-grown timber

here than ever before, leading to increased sustainable usage in expanding UK markets such as

timber frame houses and the repairs, maintenance and improvements sector. This increased usage is

dependent on there being an appropriate level of woodland expansion across Wales to meet the

future needs of our industry.”

Roof tile manufacturer Russell Roof has

invested £5.7million in new capital equipment

over the last five years, with almost £1million

invested so far this year.   

Russell Roof Tiles supplies pitched roofing

solutions to UK house builders and social

housing projects, and is now the third largest

manufacturer in the UK by volume, with a

turnover of over £30million.

The company’s investment covers all three of

its manufacturing sites, two in Burton on Trent

and one in Scotland enabling the firm to

increase capacity.  

Russell Roof Tiles was one of the first

manufacturers to respond to planning

requirements for a thinner profile roof tile.

Sales of thinner leading edge tiles have

doubled in the last three years and now

account for over 30 per cent of tile sales.     

Andrew Hayward,

Managing Director at

Russell Roof Tiles,

comments; “It is

important as a UK

manufacturer we

continue to gear up and

invest in the latest

technology to continue

to drive the business forward.  As well as

investing in employee talent it is vital that we

continue to innovate.”

Investment Goes
Through the Roof

Proteus Apprenticeships
Recognised 

Proteus Waterproofing has been selected as an

East of England Regional Finalist for the

National Apprenticeship Awards 2016.

The 13th National Apprenticeship Awards

recognise employers and businesses that

demonstrate how apprentices make a real

difference to their organisation.

Proteus Waterproofing employs two

apprentices at its offices in Rayleigh, Essex

and two previous apprentices have progressed

to permanent posts .

Rozalind Richardson of Proteus Waterproofing

said: “We are delighted to see our

apprenticeship programme receive recognition

for its high quality training. Our company ethos

is to take the raw talent and enthusiasm of

young people who have a desire to succeed,

and through the apprenticeship programme,

guide and nurture them.  This helps develop

their skills and shape their careers whilst

supporting the growth of the business.”

Young Roofing Olympians Seek Gold at International Competition
Four outstanding young UK roofers will be heading to

Poland in October to take part in the 

bi-annual World Championship for Young Roofers,

organised by the International Federation of Roofing

Contractors (IFD) and hosted by the Polish Roofing Trade

Association (PSD).

The competition aims to harmonise professional roof

training, raise its public profile and promote high

standards and covers flat, pitched and metal roofing. Team

GB will be aiming for gold in the flat and pitched

competitions. 

Livia Williams, NFRC Head of Training, commented: “The

World Championship for Young Roofers is a great

opportunity for the UK to showcase excellence on the

international stage. We are extremely excited to see these

young roofers, who are previous winners of the Skillbuild

competition, reaching one of their highest points of their

careers and competing against the international roofing

community.  The UK roofing industry must now come

together and celebrate in true roofing Olympic style the

success of these young roofers. Please send your messages

of support and get behind #IFDTeamGB.”

Flying the flag for Team GB for Pitched Roofing: (l-r) Connor Martin, Heritage Roofing in

Devon and Donal Harkin, D Harkin & Co (Roofing) Limited in Northern Ireland. They are

being mentored by Bob Coutts, a long-time mentor for the championship and Head Judge

for the UK skills competition, SkillBuild.

Competing for the gold Flat Roofing medal is: (below, l-r) Jordan Lane, Lane Roofing Ltd in

Birmingham and Ben Revitt, Briggs Amasco Ltd in Cradely Heath, Birmingham. The pair

are guided by Gary Walpole, Head of Training at SPRA and Head Judge for SkillBuild. 

http://www.manthorpe.co.uk/Building/Products/Conservation/Swift-Nest-Brick.html
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For every death from a safety-related incident in the UK’s construction industry there are

over 100 health-related deaths from a disease caught or made worse by work, according

to the Health and Safety Executive. This equates to over 100 health-related deaths per

week.

One of the biggest health risks is cancer. Research led by Dr Lesley Rushton at Imperial

College London identified a number of causes of workplace cancers in Great Britain. This

study showed that in the British construction industry in 2014, the number of cancer

registrations by cause were as follows:

n Asbestos – 2,773

n Solar radiation – 841

n Silica – 701

n PAH/coal tar/pitches – 471

There are other causes as well, which aren’t mentioned here. 

It is because of these risks that IOSH is running its No Time to Lose campaign on

occupational cancer. The institution is seeking to raise awareness of work-related cancers

and, in doing so, reduce the rates. Dozens of organisations have already made a pledge to

the campaign, meaning they agree to examine whether any

work activities expose staff to cancer-causing agents and, if

so, do what they can to control the risks.

In addition to the carcinogenic properties of certain

materials, there are serious health effects from general dusts,

notably chronic obstructive pulmonary disease (COPD).  Then

there are the other harms caused by the industry. Notably, in

roof work, the potential for back injuries accounts for about a

third of all workplace absences in the construction industry.

Asbestos

As the figures show, there can be significant health effects

from breathing in asbestos fibres. Generally, asbestos cement

in good condition is not harmful but if you start working on

it there is the potential for fibre release. 

Tasks involving asbestos will also need to be set up in such

a way that any fibres that are produced, however limited, are

controlled so that they cannot escape into the atmosphere.

Guidance on how to create a safe system of work for this kind of operation

can be found on the Health and Safety Executive website.

Another risk from asbestos cement is the constant movement of the sheets

in place due to the wind, which can create asbestos dust in the troughs

under the overlaps of the sheets. This is significant if you decide to remove

a sheet at an overlap as it is difficult to control fibre release. The use, or

reuse, of asbestos products is banned in the UK so if someone asks for

their asbestos cement roof to be patched with sheets taken from another

roof this work will have to be declined. They could be offered a profiled

metal sheet roof instead, but remember it is necessary to work out how to

control the release of asbestos fibres when the original roof is removed.

Solar Radiation

Even if the sky is overcast there are significant quantities of UV radiation

that can cause skin cancer. Solar radiation is one of the cancer-causing

agents which IOSH has been raising awareness of as part of its campaign.

The campaign website – www.notimetolose.org.uk – contains free advice

on controlling the risks.

Designers can help by picking design solutions that have workers on the

roof for shorter times. For example, they can look at using pre-finished GRP

dormers that just need flashing in or single layer felt that will reduce the

amount of time needed to be spent on the roof. 

Other precautions that should be taken are wearing long, loose-fitting

clothing to cover your skin, as well as a hat that covers the back of the

neck (nape), the most exposed part of the body. You should also use

sunscreen. Routinely checking for moles that are growing quickly or bigger

than the end of a pencil is also advisable and if anything suspect is found

the worker should go to their doctor.

Silica

The dust that is given off when concrete, slate and clay tiles are cut

contains crystalline silica and the fine particles that cannot be seen with

the naked eye can be breathed in. They will get deep into the lungs and

can cause irreparable harm that will shorten life expectancy. 

Silica is another carcinogen which has been a focus of No Time to Lose. If

it is necessary to cut tiles and slates, on-tool extraction or damp down

dust will be needed. Thought needs to be given to valley and hip details to

reduce the need to cut. Ordering specials should be considered or a table

saw with a water bed can be set up and used down in the compound

where tiles can be cut safely. As a last resort, a half mask can be used for

protection, but it will need to be face fit tested to ensure that it is keeping

out the harmful respirable crystalline silica. The user will need to be clean

shaven every time one is used and a disposable one will need to be

replaced every shift that a mask is needed. Firms also need to consider

how members of the public are going to be protected from the dust.

PAH/Coal Tars/Pitches

Hot asphalt and hot bitumen give off fumes, including poly aromatic

hydrocarbons (PAH) that are harmful to health. Care should be taken to

minimise exposure to the fumes. In enclosed spaces it might be necessary

to wear a face fit tested half mask with the appropriate filters to prevent

the fume getting into the lungs.

Lead

Lead is also a harmful material. Exposure can cause health issues if it gets

into the body, either by ‘eating’ it or breathing in the fumes. If new lead is

being handled, gloves should be used and it will be necessary to wash

hands well– there should be warm running water, soap and towels on site.

If a lead roof is being laid, workers will get more lead on themselves and it

will be necessary to take more stringent hygiene measures. If lead joints

are being welded, care must be taken to protect workers from the fumes

which can get into the lungs even more easily than dust.

On refurbishment work, care needs to be taken with old lead, especially if

it has a white dust on the surface - this is lead oxide. The dust is difficult

to control, but it is necessary to prevent people breathing it in, so a face fit

tested P3 disposable mask will be required, while more care needs to be

taken with gloves so that lead oxide dust is not spread around from the

gloves to other surfaces. Extra careful washing is required, including

scrubbing under finger nails when washing up.

Managing Risk

How should these risks be strategically managed? The Construction

(Design and Management) Regulations provide a framework for

establishing a safe system of work and lay duties on contractors for

managing and monitoring their own works. They also lay duties on

principal contractors for co-ordinating the work of the different contractors

on site.  However this is only part of the story; the regulations require the

client to provide information on the condition of existing roofs and the

materials present and, importantly, on designers to think about the health

and safety implications of their design choices. This can relate to the

materials chosen (clearly asbestos is a no-no) but also about the design

details to reduce the amount of cutting required and even the time that

workers have to spend executing their designs to reduce solar exposure.

Along with the No Time to Lose campaign, there are also a number of

sources for information about risks and risk management. The HSE has of

publications ranging from the general (Health and Safety in Construction

(HSG150)) to the particular (Health and Safety in Roofwork (HSG33)) and

the Busy Builder Sheets that deal with various aspects of roof work – see

www.hse.gov.uk/pubns/conindex.htm

There are many health risks for those working in the roofing industry. Philip Baker, a member of the Institution of

Occupational Safety and Health’s (IOSH) Construction Group committee, looks at the control measures which can

be put in place.

The Occupational Health Risks Faced by Roofers
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Enquiry 20

Interstitial condensation is condensation that

appears between the layers of the building envelope,

such as on the inside of the roof, and occurs when

warm, moisture laden air meets a cold, vapour-

resistant surface.  This can happen for a number of

reasons, often because either the specifier or the

installer has not understood how the location of the

insulation and the design of the roof affects whether

moisture will condense and become trapped.  This

can lead to a reduction in the performance of any

insulation, and ultimately could affect the integrity of

the building.

When does it happen?

One of the most common issues that we see is where

a hybrid roof is being installed. Ideally, this solution

should not be used if it can be avoided, but the risk

of condensation arises when the balance between the

level of insulation above and below the deck is

incorrect. There should never be a greater level of

insulation below the roof than there is above it, so

the greater proportion should be above the deck,

with only a minimal layer below. A condensation

calculation should always be carried out to check

that the correct balance has been achieved

Remember also that the ‘level of insulation’ does not necessarily relate

to the thickness used, but to the relative performance. For example, it

takes 100mm of rock mineral fibre insulation to achieve an R-value

(thermal resistance) of 2.857 m2.K/W, and just 65mm of PIR to achieve

the same. This is particularly important to remember if more than one

kind of insulation material is going to be used.

Another common area of concern is cold flat roofs with inadequate

ventilation, which can lead to condensation forming below the roof

deck, unable to escape and causing structural problems such as rotting

timbers, damp and mould growth.

For high humidity projects such as swimming pools, a warm roof

construction is always to be recommended, and good guidance on this

is provided in BRE Digest 336 – Swimming pool roofs: minimising the

risk of condensation using warm-deck roofing. Humidity classes arising

from predicted building use are a key factor when modelling the risk of

condensation. For example, storage areas are classed as having a low

risk of humidity (class 1) [see BS5250:2011- Code of practice for control

of condensation in buildings – Table D.7], whereas laundries, breweries

or swimming pools are considered high risk (class 5).

How to avoid it

There are a number of steps that can be taken to reduce or eliminate

the risk of interstitial condensation, some of which have already been

touched on: ensuring the right balance of insulation in a hybrid roof,

adequate ventilation for a cold roof, and installing a warm roof

construction for high humidity areas. 

Other actions could include undertaking a condensation risk analysis

(CRA) to ascertain whether the proposed design is likely to attract

condensation. This could save considerable remedial costs further

down the line. 

Factors such as the components of the building element, the building’s

use, and even where it is located, can all have an impact on the risk of

condensation, and would be covered in a CRA carried out in

accordance with BS 5250: 201. Specific local Met Office data for

external conditions is used to perform the calculations.

As well as considering the usage of the building and the type of roof to

be installed, including a vapour control layer (VCL) on the warm side of

insulation can minimise the amount of moisture that can pass through

from the warm to the cold side of the construction and condense. Note

that if the VCL is to be located at ceiling level it is not recommended

to rely on it to wholly mitigate the risk, as any penetrations for fixings

and services, together with how it is detailed at junctions, can all

affect how well it will perform.

Insulation without condensation

It is vital that we make our buildings energy efficient, starting by

providing the best levels of insulation for the building fabric.  However,

simply installing large quantities of insulation without due

consideration of how it interacts with the rest of the building could

turn it into a damp squib. Giving a little thought to the design and use

of the construction will result in insulation without condensation, and

a building that performs and lasts as it was intended to. 

The Perils of Interstitial Condensation
The importance of having good levels of insulation in the roof is widely understood; it is one of
the most significant areas of potential heat loss for a building, and one of the most
straightforward areas to deal with – or is it? 

Matthew Evans, Technical Services Manager at Kingspan Insulation 

Condensation risk analyses for individual elements, performed in
accordance with BS 5250: 2011, are supplied alongside U-value
calculations by Kingspan Insulation’s Technical Services Department.

Interstitial condensation occurs when warm, moisture laden
air meets a cold, vapour-resistant surface.

WWW.EUROCLAD.COM
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The Roofing Industry Alliance has launched a major three-year investment with

CITB, which will support over 5000 roofing operatives to undertake formalised

manufacturer training. 

Through the Basic Competency Programme (BCP) roofers will be able to apply for

a red, experienced worker CSCS card (valid for three years) and go on to achieve a

Level 2 NVQ roofing qualification. This is a collaborative project which brings

together four roofing federations: The National Federation of Roofing Contractors

(NFRC), Single Ply Roofing Federations (SPRA), Liquid Roofing Waterproofing

Association (LRWA) and the Federation of Traditional Metal Roofing Contractors

(FTMRC) and coordinated by the Roofing Industry Alliance (RIA). 

For the first time, the vital contribution that manufacturers play in training the

roofing industry is being formally recognised. The BCP is formalising

manufacturers’ training and links it to a nationally recognised roofing NVQ

qualification.

The programme supports training, competencies and qualifications via the

approved BCP manufacturer training in all roofing disciplines: flat, metal and

pitched roofing.

Livia Williams, NFRC Head of Training and Roofing Industry Alliance Training

Manager said: “ We believe that the BCP could provide a solution to some of the

top strategic priorities of the roofing sector in relation to the increasing problems

of apprenticeships, skills shortage, skills gaps, standards of work and access to

specialist training. The BCP will enable roofing contractors in all regions to

access the right training more locally and achieve a multi-skilled and qualified

workforce. This should lead to rising project standards and increased availability

of a skilled and qualified workforce – ultimately helping to increase industry

growth and productivity.”

CPA Skills 2015 Report 

The Construction Product Association (CPA) has carried out detailed research:

CPA Skills 2015 Report, which shows that the manufacturers and distributors of

construction products run thousands of training

programmes for builders and tradespeople who install their

products. The report concluded that an opportunity existed

to put that training on a formal footing with nationally

recognised qualifications. And the opportunity is huge -

the report shows, for example, that the CPA’s largest

corporate members train on average 21,108 people on 3,523

courses per year.

The Basic Competency Programme 
a Major Investment in the UK Roofing Workforce

Livia Williams, Nfrc Head of Training & Roofing Industry Alliance Training Manager

Who are the approved BCP Manufacturers?

t

www.kempersystem.co.uk
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The CPA research found, however, that the majority of this training is currently informal

and does not lead to a nationally recognised qualification. The Roofing Industry Alliance

believes that it can develop a new framework to provide more structured, formal

programmes stemming from this existing training activity.          

What is the Basic Competency Programme (BCP)?

The Basic Competency Programme (BCP) is formalised manufacturer training linked to a

nationally-recognised roofing qualification.

The main objective of the programme is to support operatives who don’t have full

competency or recognised qualifications to obtain an official roofing qualification, while

also helping them to convert their green CSCS card to the blue Skilled Worker CSCS card.

However, this programme could also suit individuals with higher level CSCS cards, or

individuals looking to gain experience of using

other products and systems or to upskill by learning

skills from different roofing disciplines. 

BCP is endorsed by CITB, CPA, CSCS and by the

roofing Competent Person Scheme:

CompetentRoofer. Operatives attending the courses

and successfully completing the end test are then

able to apply for the three year red Experienced

Worker CSCS card, following successful completion

of their CSCS health and safety test, which will put

the operatives on the path to becoming competent

and qualified.

The individual will receive a certificate of

competency to acknowledge their understanding of

product systems, health, safety and welfare to a

recognised level within the industry.

Roofing Operative Eligibility to attend a BCP
course

Roofing operatives who want to get on the path to

achieving competency and a roofing qualification

can attend the BCP Course, however, the

manufacturers’ product training eligibility criteria

still applies. The BCP course may not be sufficient

for the roofing operative to achieve a roofing

qualification. 

Depending on their experience, the roofing

operative might have to undertake further training

and get a qualification and, in this case, should

consider the Specialist Apprenticeship Programmes

(SAP) or the Specialist Upskilling Programmes (SUP).

The BCP is a simple and straightforward process

which is illustrated in the chart on the left:

What are the Benefits to the Employer,
Individual and Manufacturer?

n knowledgeable and competent employee

n roofing operatives will hold a three year, red

Experienced Worker CSCS Card leading to the

blue Skilled Worker CSCS Card

n better Procurement Process / stronger PQQs 

n more trained individuals installing the system

products, which can be added to the

specification commitment to housing

associations, local authorities, etc.

n manufacturer is able to offer their customers

the option of further development

n making a direct contribution in qualifying the

workforce of their customers

n provide confidence across manufactures that

the training being delivered is standardised

CITB Funding for Roofing Tutors and
Assessors

The project also offers the opportunity to

manufacturers to develop their trainers by them

gaining a Level 3 teaching qualification and /or

Assessor qualification. This will also support the

roofing industry’s strategy to increase the capacity

for the delivery of roofing qualifications at a national

level. Manufacturers will be able to present to their

clients a comprehensively trained, professional

workforce ready to complete projects of the highest

calibre, while offering a unified commitment to

supporting UK roofing in qualifying the workforce

and raising standards across the industry.

Roof Tiling
Sheeting and Cladding 
Built Up Felt Roofing

National Federation of Roofing Contractors (NFRC)
Drew Beattie, Training Coordinator
Tel: 020 7638 7663, Email: drewbeattie@nfrc.co.uk 

Liquid Roofing
Liquid Applied Waterproofing Association (LRWA)
Contact: Chris Bussens / Terry Wain
Tel: 07708 87202, Email: chris@cnbconsultants.co.uk

Single Ply Roofing
Single Ply Roofing Association (SPRA)
Contact: Gary Walpole
Tel: 07767 847053, Email: gw@spra.co.uk

Traditional Metals
Federation of Traditional Metal Contractors (FTMRC)
Contact: Nigel Johnston
Tel: 07931 210085, Email: nigeljohnston89@gmail.com

To find out which manufacturers are approved to deliver BCP training contact:

t

mailto:drewbeattie@nfrc.co.uk
mailto:chris@cnbconsultants.co.uk
mailto:gw@spra.co.uk
mailto:nigeljohnston89@gmail.com
www.polyroof.co.uk/demos
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Unbeatable views, idyllic beaches and picturesque seaside towns are just a

few of a long list of reasons why people want to live by the coast. Some

studies have found that the relaxed pace of life that living by the sea offers

can even lead to better health. With benefits like these, can homes by the

coast ever lose their appeal? Probably not. However, while coastal properties

come with an extensive list of rewards, they also take a beating from the

elements. 

Great Britain is an island notorious for its rainy reputation and whilst some

Brits may feel this is exaggerated, heavy downpours, strong winds and in

extreme cases, hurricane-force storms are no laughing matter.

March 2016, saw Storm Katie unleash hurricane-force gales and torrential

downpours throughout Britain. One well-established public house was victim

to the storm’s devastation, resulting in the roof being completely destroyed

and the debris falling onto a public pathway below. In the Hampshire coastal

town of Gosport, one home owner suffered as their entire felt flat roof was

ripped off by the wind. In February 2016, Cape Cornwall Primary School in St

Jude was evacuated after gale force winds from Storm Imogen caused part of

the sea-facing roof to collapse into the main building. These are just a few

examples of how residents, businesses and schools have been affected by

our turbulent coastal weather conditions.

Wind Uplift

Much of the damage caused to the roofs in coastal areas is the result of wind

uplift forces that are created during these extreme weather conditions. When

there is no wind, the air pressure on the upper surface of the roof system is

effectively the same as that underneath it, however, as wind flows over the

building, the pressure directly above the surface of the roof decreases. At the

same time, internal air pressure can increase inside the building due to air

infiltration through open doors and windows. The result of this change of

equilibrium is a net upward force on the roofing structure, called wind uplift.

If wind uplift is significant enough it can result in damage to the roof,

ranging from minor defects to entire roofs being torn off. The effects of this

destructive force can be minimised through intelligent roofing

design and the specification of the correct waterproofing system.

Naturally, residents and building owners want their homes and

premises to look good, but keeping occupants, families and

employees safe, warm and sheltered from the elements is a top

priority.

Specifying the perfect roof waterproofing solution for any

construction project is always important, but making the correct

decision for a coastal building which will often be subject to

greater environmental influence and higher wind uplift, is even

more critical. 

Fully Bonded

Roof waterproofing systems which are fully bonded and have

excellent adhesion to the substrate below are considered less

risk than partially bonded or mechanically fixed systems.

Therefore specifying a seamless, fully bonded, durable roof

waterproofing solution with excellent adhesion and substrate

compatibility are vital to minimise the risk of failures that can

be caused by wind uplift. 

Cold liquid applied waterproofing systems are the fastest

growing technology in the roof waterproofing industry. Applied

as a liquid, they mould themselves to the substrate, and once

cured offer a completely seamless surface without overlapping

joints. With their exceptional adhesion levels and substrate

compatibility, and the added advantage of all year round

application, they are an ideal way to reduce the risks of wind

uplift and withstand other abusive elements that coastal regions

have to offer.

In addition to properties beneficial in reducing wind uplift risk,

cold liquid applied roof waterproofing solutions are typically

chloride resistant which is particularly important in coastal

regions. Steel and concrete buildings located on the coast are

continually subject to chlorides in sea salt saturated water in

the atmosphere which originates from breaking ocean waves.

These chlorides can be extremely damaging as they can

accelerate corrosion of exposed steel and steel within the

reinforced concrete, both of which are unsightly and expensive

to repair. 

With most manufacturers offering long term, meaningful

warranties, cold liquid applied waterproofing solutions deliver

an extremely robust and durable finish. When specifying a roof

waterproofing system in coastal areas, it is clear that cold liquid

applied waterproofing solutions offer significant advantages. 

For more than 35 years Triflex have been researching and
developing solutions designed to protect, enhance and repair the
built environment. With an impressive track record across the
globe and dedicated technical support, we work closely with our
clients - delivering solutions together.

Triflex UK Ltd

Combatting Coastal Construction
Complications 
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Roof  Tiles

1.5 drum, silent-running  
with portable generator or  
site power.

For sites that prohibit  
liquid propane gas.

FOR HIRE
Fully serviced prior to delivery. 
Full operator training available.

Electric Heated Hot-Melt Cooker
NO  PROPANE NEW
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When it comes to roofing, we’re all aware that the industry

has been honed and adapted for centuries, to become what it

is today. With such longevity, you could be forgiven for

thinking that the industry is one that rarely sees much

change. However, within the clay roofing sector, the market is

continuously changing and new trends emerging. For

example, with skilled roofers in short supply, new, easier to

install tiling systems are becoming increasingly popular in

order to address this problem. 

Within roofing, plain tiles, pantiles and large format clay tiles

are traditional materials and form the backbone of the British

roofscape alongside natural slate. However, these traditional

products require a strong skill set to use and install correctly.

The UK roofing industry is in the midst of a skills shortage

and, in order to offset this, the trend towards favouring

interlocking tiles means that roofers are now able to complete

projects more efficiently. 

The move towards interlocking tiles has become increasingly

common within the market and the underlying technology

and modern techniques used in production has allowed

roofing solutions manufacturers, such as ourselves, to design

and make tiles that are much simpler to install. Despite

traditional tiling techniques being sidestepped in favour of

easier installation methods, the finished roof still boasts the

same level of aesthetic as it would have done previously. At

Wienerberger, we always strive to champion beautiful roofing,

meaning that the ability to lay interlocking tiles in this way is

of a huge benefit and roofing solutions can now be offered to

suit every need.

This new ease of installation is also altering market patterns

in general construction. The emergence of the interlocking tile

means that the product is being specifically sought out and

used by new types of installers, including builders who would

normally sub contract to a roofer. This new system has now

been established across all Wienerberger ranges where the

interlock and the simple to use product has become the

introductory level to the various markets. Despite this, clay products still have

the ability to meet all required roofing regulations, whilst experienced roofers

who are trained in traditional laying methods are still able to use mortar and

follow the NHBC mixing guidelines, along with simple mechanical fixing

techniques.

These advances in the clay roof tile sector have come as a result of pressure

from concrete tiles. Due to concrete products being cheaper, clay tiles have

been required to adapt and progress. In changing the product to offer an

interlocking mechanism, this has allowed clay roof tiles to remain easy to lay,

whilst still boasting the premium feel and style associated with the material.

Clay roof tiles are among the oldest building materials in the world and are

an extremely popular choice within the industry. The versatility of clay means

that the tiles can be used almost anywhere and for all architectural styles,

whether for the construction of single family houses or apartment blocks or

offices and public buildings. It also means that the clay product can be

utilised to create variations that are styled on other materials, such as slate,

at hugely reduced cost. The ability of a clay tile to offer an authentic slate

appearance, whilst being made from natural alluvial clay with a tough

ceramic finish, means customers can gain all the benefits of slate, yet for half

the price. The product not only offers substantial cost savings, but also time

savings through the installation process, due to there being no need for

drilling. This efficiency ultimately aids the sale of new homes, as developers

can get a premium roof for a fraction of the price.

Further to these cost savings, the use of clay means that the tiles will last for

a lifetime. When comparing clay roof products to their rival concrete

counterparts the lifespan is vastly greater, meaning that clay is a more

efficient option. There are numerous examples of clay-tiled pitched roofs that

have lasted over a hundred years, which keeps the environmental impact of

the roof to a minimum, measured over a longer period of time. In addition, the

use of clay means that the roof tiles will offer substantial colour longevity.

Such developments in clay roof tile production and adaptations to the

changing market conditions everyone in UK roofing experiences are

increasingly necessary to ensure we stay ahead of the game while at the

same time striving to ensure we’re providing beautiful roofing solutions. 

Current Trends in Clay Roofing
Richard Bishop, Category Marketing Manager for Roof at Wienerberger
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The scheme as it currently stands has many

positives; particularly the way in which it has

been structured to support and encourage SMEs

to become more involved in growing

apprenticeships on offer. This is good for those

businesses, and also the people they recruit into

industry.

However, it seems to me, that this increased

support comes at the expense of larger

businesses where a cap of £15k funding has been

put in place; meaning that, despite Governments

‘spin’ about increased resource in this area, it

feels as though they are ‘robbing Peter to pay

Paul’. This will have the effect of larger employers

reviewing the approach, almost certainly

reducing the numbers they recruit in direct

proportion to the increase secured through SMEs,

and therefore will be somewhat self-defeating. 

A more enlightened approach would have been to

invoke the support for SMEs whilst perhaps

allowing funding for larger employers based upon

the value of their per centage contribution

according to their turnover.

Another observation is that, as things stand, the

construction sector is set to be ‘penalised’ with

two levies during 2017, until the two schemes

align. Perhaps not the wisest of approaches given

the post-Brexit turbulence within the sector,

most notably in house building. 

In taking this approach, I believe the Government

have missed an opportunity to really attract more

recruits into construction and meet strategic

targets for apprentice numbers.

Feedback

With those observations made, we are in a period

of consultation and it is incumbent upon all

companies, large or small to feed back views to

their representative bodies so that we can

challenge and work with the Department of

Education to shape the structures that deliver the

outcomes all parties want – more, and better

quality, apprenticeships.

I am sure that this type of approach will have the

full backing of such former apprentices as Sir

Alex Ferguson, Jamie Oliver, Karen Millen, Sir

Ian McKellan, and also - as a former electrical

apprentice himself - one Tony Burke!

Regular readers of this column will be aware of my commitment to training generally,

and apprenticeships in particular. It is an issue that particularly affects the construction

industry, which has a well-recognised skills shortage issue. In past columns I have

reflected that proactive training strategies can form a key element of attracting new high

quality entrants into the sector.

Therefore, it is always encouraging to see policy initiatives from the highest levels of

government that recognise and assist business to grow the numbers of apprentices

entering industry. It also represents a welcome re-balancing of the emphasis in further

education strategy, between academic and vocational qualifications.

It was encouraging to read recently that there are now over 1,000 young people

participating in degree level apprenticeships – this is something that needs to increase

if we are to attract the very best candidates into construction.

With 70% of employers reporting that recruiting apprentices increases the quality and

standard of work carried out, the win-win nature of apprenticeship recruitment is

obvious.

What, then, are we to make of the recent policy statement on apprenticeship funding

from the Department of Education?

The first thing to say is that nobody likes change, and when something new is proposed

people naturally cling to the comfort of what they know.

The devil is in the detail

But, if we try and think beyond that initial reaction, we should applaud any initiative

with the general objectives that the Government have set out. However, as with most

things in life, the devil is in the detail.

Apprenticeship Levy 
Incentive or Deterrent?

Tony Burke, Managing Director at Avonside Group Services 
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It can be easy for the newer ‘kids on the block’ to knock the thing

that has been around for a long time, as we all like something new

and interesting. This can be the case in the construction industry

about many products, including Rolled Lead Sheet.

This stalwart of the construction industry has been providing us

with watertight and long-lasting roofs for centuries. I want to put the

case for using British Standard Rolled Lead Sheet and put to bed

some of the myths that exist in relation to it.

Durable, economical and green

Putting the case for this fantastic material is easy for us, as The

Lead Sheet Association has been providing technical support and

advice for over 80 years - all based on the ‘gold standard’ of lead

manufactured to British Standard – BS EN 12588. We see the

performance of lead in many real-life situations but you don’t need to

just take our word for its superior qualities, as it is also underpinned

by the research of industry experts. 

The Building Research Establishment and Franklin+Andrews,

looked at the economic, technical and green characteristics of lead

on the LSA’s behalf. Their findings were no surprise to us - Rolled

Lead Sheet is more durable, more carbon friendly and more

economical than any man-made alternative. In particular, over a 40

year period, lead can be up to 50% cheaper than man-made flashing

products, and over 65 years it is almost 75-80% cheaper. Its lifespan

also means it lasts a generation without having to be replaced, on

average more than three times longer than other proprietary flashing

products. 

The carbon footprint of lead, compared with other hard metals, is

also extremely low, and coupled with an established recycling

infrastructure where almost 100% of the waste can be re-used, it

makes lead a very environmentally-friendly material. 

Lead offers peace of mind

Where lead really comes into its own is during installation, as it is

not affected by damp or cold weather conditions, so minimising

project delays. The use of other products can often be a false

economy, for what you also get with lead is serious peace of mind. It

is a low maintenance product, that doesn’t need checking and

possibly re-fixing every year. It provides more weather-tight

protection against possible rainwater ingress - good for you and for

your customers.

Alongside the BRE research, we also undertook installation trials in

our workshop to compare lead alongside many of the proprietary

products. The results brought out some interesting comparisons that

are often overlooked. 

For example, lead can be installed in most weather conditions,

whereas other products are sensitive to dampness and are

dependent on adhesives which can create jointing problems. Generally other

products require the weather to be dry and the temperature to be above 5°c. All

products that are sensitive to the weather are liable to cause installation delays.

Roofing contractors need to consider these factors, particularly if the installation is

programmed during winter and even more so when being used on buildings

containing sensitive materials or equipment.

The BRE research also drew attention to the effect of UV radiation on some of the

man-made products. This can have a detrimental effect on joints and possibly

cause brittleness, thereby reducing flexibility and affecting life expectancy and

weather tightness. Lead is impervious to UV light.

Good looks and lengthy guarantees

Nothing beats the way real lead looks. And more importantly, whilst something

may look like lead it won’t behave like lead. The reason people install lead is not

Rolled Lead Sheet – the ‘gold standard’
of roofing materials

Darren Tutt, Technical Officer, Lead Sheet Association

just because it looks great, but also because of its thermal properties – it expands and

contracts with the heat and protects the building and keeps it water-tight. Man-made

products are fully fixed and don’t ‘move’ with the building, making them much more likely

to crack. If they crack, this can lead to leakage and a lot of internal damage. So whilst

alternatives may seem the easier option, it could be for short-term gain.

Only Rolled Lead Sheet is manufactured to comply with the British Standard, and the

guarantee this provides for consistency of thickness and chemical composition are not

assured by other manufacturing techniques. These characteristics provide tremendous peace

of mind for architects, contractors and insurance

companies, not to mention a building’s owner, about the

predictable performance of the material protecting a

building from the elements.

The details the LSA produces for the use of British

Standard lead have been tried and successfully used over

many years. This provides greater peace of mind, as more

modern man-made products that still remain largely

untested cannot equal that reliability. 

In fact Manufacturing Members of the LSA are so confident

about the performance of their material that they provide a

50-year warranty to purchasers of BS lead sourced from

them and installed in accordance with the LSA’s Manual

and BS 6915. There is also an insurance-backed guarantee

available on installation through the Lead Contractors’

Association. 

These far outstrip any other guarantees on the market,

particularly in relation to man-made products that have a

much shorter life span and in fact the many hundreds of

people who pass through the LSA’s state of the art training

facility each year, tell us time and time again that lead is

their material of choice. 

To find out more about the benefits of using British Standard
Rolled Lead Sheet you can visit our website, where you can
also see a more comprehensive summary of the research
mentioned above at www.leadsheet.co.uk

For technical support you can call the office on 01622 872
432 or email technical@leadsheet.co.uk
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Look Closer at Smarter Control
of Fuel Costs

Taking a closer look at fuel cards should reveal
that they have much more to offer fleet
managers than savings on diesel and petrol.
The whole point of finding the right fuel card,
however, is to save money and time. No other
way of buying fuel offers the same advantages.
You always know in advance, regardless of
where a driver fills up, how much your fuel will
cost - typically 4p per litre less than the
national average. You only pay for the fuel, with
no transaction charges or hidden extras. You
save hours of admin time, with paperwork
eliminated. One single weekly invoice covers all
refuelling, itemised across the fleet, and is paid
automatically by direct debit. There are no
receipts to collect and process, no individual
statements to reconcile. Reclaiming the VAT is
simple and fast. Add in the benefits of leading-
edge security, 24/7 account access,
customised on-demand reports and your own
dedicated account manager, no call queues,
and a range that covers every major brand,
independents and even supermarkets. There is
real peace of mind in knowing that you receive
expert advice from somebody independent with
no need to push you towards any particular
solution. Take a closer look at fuel
cards: www.look-closer.co.uk. Enquiry 90

SPRA Launches Homeowners Guide
to Single Ply Roofing

Single Ply Roofing Association (SPRA), the trade
association for this exciting technology, has
published a new Homeowner Guide for Single Ply
Roofing to raise awareness and provide helpful
guidance to homeowners seeking a durable roofing
solution with low environmental impact for their
home renovation or construction project.  The guide
provides concise help on design; materials;
choosing a manufacturer and contractor; insurance
and durability. There are also useful checklists for
key stages such as obtaining quotations. As the
number of homeowners in the UK opting to renovate
rather than move continues to grow, single ply
roofing has experienced rapid growth in recent years
due to its versatility, durability and low
environmental properties in comparison to other
types of membrane waterproofing. “Single ply
roofing membranes can be used on all kinds of roof
shapes from flat to pitched as well as curved and
spherical, so it’s suited to almost any design
challenge. It’s still relatively new in the domestic
market, but the Homeowners Guide is designed to
provide information about the whole process, from
selection through to application and maintenance,
so that the best possible results are achieved on any
given renovation or improvement project,” explains
Jim Hooker, Technical Director at SPRA. The
Homeowners Guide to single ply roofing is now
available as a free download from the SPRA website:
http://www.spra.co.uk/technical/housing.

Enquiry 58

UK Worker of the Year 2016
Win Amazing Prizes Including

£250K Cash

Entries for UK WOTY 2016 have been flooding
in, but there is still time to enter and win the
incredible prizes on offer. Now in its seventh
year and sponsored by work wear giant Dickies,
in association with Honda and ASDA, the
amazing prizes include the chance to win
£250,000 cash, a Honda Jazz car, a Honda
Crosstourer 1200cc motorbike, a Honda Marine
Rib boat, a year’s free shopping at ASDA, a
luxury holiday and many more goodies. Previous
finalists have included roofers, decorators,
railway workers, tree surgeons, and charity
workers, demonstrating that the competition
truly is open to anyone, in any industry sector,
who works in the UK.  To enter just go to
www.ukworkeroftheyear.com and answer two
simple questions. You can also find out more
about the competition if you visit the UK Worker
of the Year Facebook page
www.facebook.com/ukworkeroftheyear or
@workeroftheyear on Twitter.

Enquiry 40
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When approaching a new build or retrofit roofing scheme, selecting an appropriate

system can be a challenging task. This is because there are a multitude of factors to

take into account. Whether a pitched or flat roof, meeting building regulations can be a

complex task when considering ventilation, product weight, thermal performance and

ability to withstand wind loadings. 

Best practice also requires the use of environmentally friendly materials that help to

meet higher BREEAM levels, as well as an attractive solution that can be installed

effectively. With all this in mind, it is important to tackle each project on an individual

basis. Research the credentials and capabilities of today’s alternatives or seek guidance

from local specialist merchants, who can help you to make a truly informed decision. 

Amongst the choices are pre-coated steel standing seam roofing and cladding systems,

which can offer a wide range of advantages. This is because such systems can provide

the same contemporary aesthetics and clean, crisp lines that are so in demand from

architects and end clients. Systems from trusted manufacturers will be able to offer the

necessary performance and environmental credentials as well.  

Installation Made Easy

Weight is an extremely important factor within the specification, particularly in retrofit

scenarios where the new system is installed over an existing roof. A lightweight,

standing seam roofing and cladding system can be up to seven times lighter than

common roof tiles meaning handling on site is much easier. Systems providing speedy

installation will always appeal to roofing contractors too - look for pre-punched fixing

holes and a range of standard fixing trims, so panels can be quickly and easily installed.  

A key area of differentiation with products like our own is that it is not reliant on roll

forming or seaming on site. This is a real advantage for contractor teams as they can

ensure workmanship levels remain consistent resulting in better quality control. Also, as

the roll formed standing seam is created off site, it can contribute to quicker installation

processes. 

Ensure an Eco-Focus

Building to green standards is high on the agenda

for housebuilders and developers as well as local

authorities. The roof is a vital part of the building

envelope that can help contribute to the overall

energy efficiency of the building - so specification of

the right product is crucial. Opt for a BRE Green

Guide ‘A Rated’ product, which can help to

maximise the potential of obtaining credits under the

Responsible Sourcing of Materials section of

BREEAM. 

Clearly, materials that have as little impact as

possible on the environment are ideal. Roofing

contractors looking to source products with the

highest environmental and sustainable standards

should check for compliance with ISO 14001, BES

6001 certification as well as BBA certification. 

The durability of a roofing material reflects greatly on

its environmental impact and must be a vital

consideration for contractors. A long-lasting roof that

can withstand the British weather with minimal

maintenance required is, of course, the best possible

solution. Pre-coated, metal standing seam roofing

and cladding systems, like those manufactured by

us, are guaranteed up to 40 years – meeting all the

relevant legislation for wind loadings, weather

tightness, and fire performance. 

Furthermore, the aim for all construction projects, no

matter their size or scale, is to deliver a successful

and profitable contract. As such, it is worthwhile

noting that when compared to zinc or aluminium,

pre-coated steel roofing and cladding systems can

again offer a significant advantage of material cost

savings – we are seeing as much as 40% in many

cases. 

Knowing that with one modern system, all the

performance, installation and aesthetic needs of a

project can be achieved is a real bonus. While

common roofing materials may still be prevalent

across the UK housing stock, many roofing

contractors seeking out options that can meet a

multitude of requirements are now turning to pre-

coated, steel standing seam roofing systems to build

it better.

For further information about Catnic you can visit the

company website: www.catnic.com, or follow

@CatnicUK. To gain hints, tips and advice go to:

.facebook.com/builditbetter.

Roofing contractors have to ensure that systems and materials selected meet a wide range of
installation, performance and aesthetic requirements. Richard Price, Technical Director at Catnic tries
to help simplify the choice. 

Selecting Systems That Build it Better

http://www.catnic.com
www.sigroofing.co.uk
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As the construction industry continues to grow, skilled, committed workers are more

sought after than ever before; so it is essential that the current skills shortage is

tackled through the training and development of young roofers, who have a talent

and dedication for the trade. 

Contractors need qualified roofers that can be trained professionally whilst also

working on-site. Curriculum Manager Steve Connell from Leeds College of Building –

the only specialist further and higher education construction College in the UK –

explains just how much roofing businesses can benefit from sending their new

recruits to College. 

Steve says: “The majority of the companies that send their apprentices to us receive

financial grants and funding to support the training of young roofers. Currently we

have more than 70 apprentices from all over the country that work for large

businesses employing hundreds of people, right through to smaller, family-run

roofing firms and sole traders taking on their first ever apprentice.

“What all of these businesses have in common, is a desire to access quality training

that ultimately saves them time and money. All the apprentices that come to Leeds

College of Building are working towards a Level 2 or Level 3 qualification that takes

either two or three years to complete. Everyone on our roofing course is employed

and their employers see huge benefits from them learning with us.

“We currently teach roof slating and tiling in five groups with the apprentices all

working to an industry-approved framework that covers a technical diploma

certificate, an NVQ competence qualification and a functional skills qualification

covering numeracy and literacy.

“The courses are very well thought of by the industry, which supports us

wholeheartedly with a wide range of sponsorship, so that our students can visit slate

quarries and roofing manufacturer’s factories to see first-hand how the products they

work with are produced. Materials, tools and equipment are also generously supplied

by a host of commercial businesses, so that our students are

able to use some of the very best tools of the trade as they learn.

“At the College we have 19 rigs all set up in huge workshops so

that students can learn ‘on the job’ without making costly on-

site mistakes! In fact, our facilities are so impressive that the

regional heats of SkillBuild - the UK’s largest and longest

running multi-trade competition which recognises the very best

construction talent in the country – chose to host their

competition at our College. We were delighted to showcase the

excellent facilities we have for roofers, and the fact that roofing

students from Leeds College of Building took all three top

places in the roofing competition this year was the icing on the

cake! 

“We have two full-time tutors here at the college, and all three

have contributed massively to us becoming known as a centre

of excellence for roofing. We attract more roofing apprentices

than any other educational establishment in the country and

have students from as far afield as Nottingham, Crewe,

Mansfield and Gainsborough. Our managing agents constantly

visit building, housing and roofing firms all over the UK to

explain what we can do to help train the young roofers of the

future. 

“Every one of our students spends 12 weeks in total at the

College plus one further week being assessed on-site, every year

of their training. They finish their course with a CITB-delivered

national curriculum qualification in roof slating and tiling, and

many continue after the standard two years to do a third year, or

go even further, signing up for a BTEC Subsidiary Diploma in

Construction and the Built Environment, which is a bridging

course to progress onto the HNC or HND. 

“The feedback we receive from employers and students is

always incredibly positive, with all parties seeing the benefit in

working with Leeds College of Building. We are very privileged

to be involved in such a dedicated and talented industry and

it’s so rewarding to see the progress of our students and the

positive impact of their learning, on the businesses they work

for. 

Second Generation

“We are now also starting to train a second generation of

apprentices, with two former apprentices who have both set up

very successful roofing businesses, now sending us their young

recruits, which is the ultimate endorsement of what we do.”

Matthew Timby of Timby Traditional Roofing had a hugely

successful time as an apprentice at LCB, winning many awards

culminating in bringing home the Young Slaters and Tilers

World Championship Gold Medal Winner in 2010. His early

promise has followed through as he won two Roofing Awards in

this year’s national competition. Matthew now sends his own

apprentices to be trained at Leeds College of Building. 

Ian McCarthy who set up Yorkshire Heritage Roofing in 2011

was also an apprentice at Leeds College of Building for three

years. He says: “I thoroughly valued and enjoyed my time at

Leeds College of Building and can wholeheartedly recommend the high

levels of quality training and support I received. 

“Roofing is a skilled business, which can often also be a real labour of love,

especially when working on heritage projects like I have done for the

National Trust and English Heritage. It’s therefore really important that

young roofers get the very best start, by learning from experts in their field. 

“It’s why I now send my apprentices to Leeds College of Building, I know

how good the teaching is, how much benefit they gain from being entered

into the competitions they organise and put you forward for, and ultimately

how it benefits my business. Having well-trained apprentices that won’t

make their mistakes on the job, but in the workshops at college is also a

real bonus!” 

Steve adds: “With over 70 apprentices in training with us this year, our

courses have never been as popular, and we are confident that we will be

able to help address skills shortages in the industry by continuing to train

even more quality professional roofers next year.”  

For more information about Leeds College of Building and its courses visit

www.lcb.ac.uk or call 0845 129 7857.

One College’s Quest to Tackle the
Roofing Skills Shortage

Left to right: Lecturer Chris Messenger, Ian McCarthy of Yorkshire Heritage Roofing, Lecturer
Terry Chiswell, Matthew Timby of Timby Traditional Roofing

t
t

http://www.lcb.ac.uk
www.shorguard.co.uk
www.buckleysinternational.com
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An awful lot, is the answer, it would seem!

And to test that out, a project is underway at Liverpool-based roofing contractors,

Lacy Roofing Company to assess the use of drones in daily roofing operations. 

In July, Lacy Roofing achieved funding from CITB to help train five operatives –

including Lacy’s Managing Director, Nick Hooper - to fly drones to Civil Aviation

Authority (CAA) standards. 

Dubbed ‘Robots for Roofing’, this pilot project will feedback on the success of drone

use – not just for roofing applications, but on their potential use across the

construction industry.

Contributing to the £30,000 total cost, the project is quite an investment, even for the

£6m annual turnover of Lacy Roofing Company. So how will the drones be used and

what are the potential payoffs?

Lacy roofers are training to use the drones to carry out roof surveys and find any

faults, such as water ingress or material failures. Rather than getting up on the roof

using ladders or, more usually at Lacy’s, a tower scaffold, surveying the roof with a

drone will mean that the associated risks of working at height can be eliminated. 

Kevin Barry, Operations Manager at Lacy Roofing explains: “We have a great track

record on safety at Lacy Roofing, but accidents when working at height will happen.

We’d rather they happened to a robot than a human.”

“And there are other potential benefits, for example time savings: using a drone for

roof surveys will mean there will be no need for time-consuming differing risk

assessments, method statements or loading ladders onto vehicle racks or trucks and

staff hours when visiting new customers.” 

“The survey itself will take a fraction of the time – a drone can record and measure a

whole street of roofs ten times as quickly as a human,” adds Kevin, which is a

considerable prospective benefit to the company that recently completed a five-year

project to upgrade the roofs of Magenta Living Housing Association’s11, 000 social

housing properties on the Wirral.

Inspecting a roof in this way also means that the drone operative does not need to be

a roofing expert. The drone pilot can simply record the images captured by the drone,

and download them for viewing later by a qualified and

experienced roofer. 

Kevin sees this as another powerful benefit: “I can see a future

where, for young people considering a career in construction, the

idea of becoming a drone pilot is very attractive. This might be a

role that would also encourage more girls to look at construction.

Ex-military too: armed forces drone pilots have extremely high

standards of training in drone flights that would be transferable to

the construction industry. Colleges could also benefit by

extending their offering to courses on piloting drones for

construction.” 

So far, the Lacy roofers have completed a month of training in the

safe use and law pertaining to drones, leading up to the ‘Ground

School’ stage of their training. For this, each roofer has been

issued with a mini drone that links up to a flight simulator so

that they can get used to the controls and practice flight skills.

Lacy’s MD, Nick Hooper said “It’s been great fun learning how to

fly a drone on the simulator. It’s like using a game console, but

I’m really excited to see how the drones will work on our first

real-life flight.”

Next, the roofer drone pilots will attend a five-day ‘Flight School’

under the supervision of airline pilot Captain Aleks Kowalski.

They then have to pass a final examination before the real-world

analysis begins.

The feedback Lacy Roofing will give will be on the vulnerability

of the drones and their operators; whether drone use really does

deliver time and therefore cost savings; their effectiveness in roof

surveying; and whether there are further applications for drone

use.

But what are the risks of drone use? Amazon’s plans to deliver

parcels by drones attracted much speculation - not to mention

derision - about the possible pitfalls of drones. 

Enquiry 21

Kevin, who came to roofing from a career in the police service, pointed out

many issues about privacy and data protection already relate to roofing:

“Obviously there will be concerns about using drones and video, however

there are laws in place protecting members of the public. In any case, this

is why all drones used in roofing need to be licensed by the CAA and

executed to their standards. Lacy Roofing is already signed up to the

Information Commissioner’s Office and we have strict data protection

policies.

“We will also operate disciplined methods of drone use: with each

operative signing the drone in and out of the office and the downloaded

data being strictly controlled.

“If we can get it right, if the pilot project is successful, it could be rolled

out across the industry.”

Roofing Today   Page  29

What Can Drones Do for Roofing?

Enquiry 61
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Thankfully, the dust is beginning to settle following the outcome of our referendum

on the UK’s membership of the European Union. After initial turbulence, the

financial markets have slowly begun to stabilise. However, uncertainty still prevails

as the Government embarks on a two-year process of negotiating our exit from the

EU. So, let’s consider the immediate impact on the batten market and what lies

ahead.  

Imports are big business in the UK, accounting for around 64% of materials from

the EU. In the case of graded roofing battens, currently ALL of the material is

imported from EU member countries – whether it is the raw material boards, or a

ready-produced BS5534 graded batten. With a falling pound, resulting in poor

exchange rates for import graded battens, raw

material has already become more expensive.

All of this will, of course, have a direct impact on prices at the point of purchase.

Whilst there is still the potential for the UK to negotiate trade deals outside of the

EU independently with sawmills, there is no guarantee as to whether these deals

will be more favourable with respect to the importing of graded roofing battens,

raw material, or other imported timber construction materials. Hence, higher prices

may prevail for some time.

In the wake of this uncertainty, Timetric’s Construction Intelligence Center (CIC)

has made an initial revision to its forecast for growth in the construction industry

this year. The CIC now expects growth of 2.8% - down from 3.4% - and a slow

down to 1.5% in 2017 (down from 4% previously) as we embark on our exit from the

EU. This uncertainty will no doubt weigh heavily on our industry and may lead to

a drop-off in new projects, as well as existing projects possibly being put on hold

or even cancelled.

The proposed tighter regulation of migration is also of

concern. The UK’s construction industry, especially the

roofing sector, is currently reliant on labour from within

the EU owing to insufficient numbers of existing and

new skilled domestic workers. Reduced access to

skilled workers from the EU could exacerbate the skills

shortage even further, possibly delaying projects and

increasing labour costs; again leading to potentially

higher costs for both labour and material. 

Cheap imports

The immediate fallout of all this uncertainty is a

compromise on the quality of battens purchased in the

UK. The cost of batten imports has already risen which

has seen an influx of lower quality, cheaper battens

flooding the market. Of course, there will always be

cheaper battens available, however it’s important to

note they may not conform to British Standards. As we

all know, graded battens have gone through stringent

tests to check the correct rate of growth, slope of grain,

moisture content, decay or insect attack, as well as

thickness/width dimensions, knot sizes and

configuration, distortion, wane, fissures and splits, and

resin pockets. 

Cheaper imports, however, may have gone through

fewer or no checks whatsoever, thus making it

extremely difficult, time consuming, and even

impossible, for you to grade-check all characteristics.

Even if attempted, the material may not be sustainably

sourced, or may have incorrect dimensions, instantly

disqualifying it from being a roofing batten, and wrong

for any type of roofing. 

Being swayed by a cheaper batten is one thing, but

actually installing battens that don’t conform to British

Standards is quite another. At best, you will face having

to strip and re-roof at your own cost, and at worst, the

roof may be deemed structurally unsound. Of course, the

consequences don’t bear thinking about.  

Roofing Battens have become a specialist product, so

protect yourself and buy from a specialist supplier that

offers reliable warranties and sufficient technical

support, coupled with industry knowledge. By aligning

yourself to a reputable supplier who can demonstrate

quality, reliability and expertise, you can rest assured

that the batten you have chosen is the real deal. 

For further information contact 01332 204821 or visit

www.sr-timber.co.uk.

The Impact of Brexit on Roofing
Batten Imports
Shaun Revill, Trading Director at SR Timber

Brexit

Pre-graded ‘Gold’ roofing battens conform to British Standards

http://www.sr-timber.co.uk
http://www.sr-timber.co.uk/
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Marley Eternit Feature

Most, if not all, roofers in the UK should be aware of BS 5534 - ’Slating and tiling

for pitched roofs and vertical cladding – Code of practice’ and its partner standard

BS 8000-6 – ‘Workmanship on building sites – Code of practice for slating and

tiling of roofs and claddings’. Both of these important documents were revised in

2015 and 2013 respectively to include more stringent fixing requirements for tiles

and slates, along with the latest best practice in installation, to help make

pitched roofs more safe and secure against increasingly extreme weather events.

However, because these British Standards are not directly referenced in the

Building Regulations, contractors aren’t legally obliged to fix and install roofs in

accordance with BS 5534 and BS 8000-6 - but there are a number of reasons why

it makes practical and commercial sense to do so. 

Firstly, Regulation 7 of the Building Regulations 2010 (England*) states that all

building work should be carried out – a) with adequate and proper materials

which are (i) appropriate for the circumstances in which they are used, (ii) are

adequately mixed or prepared, and (iii) are applied, used or fixed so as to

adequately perform the functions for which they are designed; and b) in a

workmanlike manner. 

Secondly, the majority of third-party warranty providers, like the NHBC and

Zurich, will only cover a building with materials approved and installed to the

relevant British Standards, and work carried out for local authorities should also

meet these requirements.

It is also beneficial from a legal perspective.  Like all reputable roofing product

manufacturers, our technical guidance always follows the recommendations in

British Standards, and these can be upheld in a court of law if necessary.  If, for

any reason, a roofer’s workmanship was called into question, resulting in a legal

dispute, they would have to justify in court why they haven’t installed to the

British Standards.  Any deviation from a specification would require evidence from

the manufacturer to justify that the alternative method was suitable.  

So, any roofer not following the Standards is certainly taking a risk and not

covering their own liability, particularly given the increasing instances of extreme

UK weather.

Reputation and Recalls

Following the guidance of BS 5534 and BS 8000-6 can also help protect roofers’

reputations.  Keeping up with industry standards is essential in demonstrating

roofing credentials and boosting a roofer’s reputation as an experienced,

trustworthy tradesman.  Selecting approved materials, fixing and installing in

accordance with BS 5534 and BS 8000-6 is also one way of putting a contractor

ahead of competitors; it means less recall work.  

The Standards require important changes to traditional roofing practices, such as

the use of mortar which must now be accompanied by mechanical fixings to

avoid problems associated with mortar failure. This naturally encourages the use

of dry fix systems, which means roofs will be more secure and removes the risk of

recall work or claims due to mortar failure.  

What’s more, operating under BS 5534 and BS 8000-6 can protect health and

safety on site.  Under BS 5534 all roofing battens must be factory graded, which

protects the safety of roofers if they are using them as a

foothold.  

For busy roofers, it’s crucial that the benefits of adhering to

BS 5534 and BS 8000-6 are easily understood so the value of

any potential behavioural change is recognised.  But, for

those concerned about the additional time compliance may

take, it really isn’t as time-consuming as it may seem.  For

example, many roofers were initially concerned by the extra

number of fixings and the additional amount of clipping

required by the new BS 5534 requirements.  However,

thanks to the introduction of innovations such as our

SoloFix clip, and mortar bedded ridge and hip security

packs, this should not be a concern.  In fact, SoloFix is a

one piece clip and nail that can save up to 30% on roof

clipping time.  

While there are a few exceptions for special details on roofs

(such as curved and swept work) or certain aspects of

heritage and conservation work (such as regional slating

methods or the use of split battens), and it is not yet a legal

requirement, it does make clear sense to adhere to BS 5534

and BS 8000-6 to ensure that your pitched roof is fully

secure and can withstand the increasingly volatile UK

weather. 

For more information, visit
www.marleyeternit.co.uk/BS5534

Why Is It Worth Roofers Installing Tiles
and Slates to British Standards?

Gavin White, product manager from Marley Eternit, discusses the benefits of installing roofs
to BS 5534 and BS 8000-6 and what can happen if you don’t.

*similar requirements apply to Scotland, Wales and Northern Ireland

http://www.marleyeternit.co.uk/BS5534
www.marleyeternit.co.uk
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Reality Check: 
Independent ‘field’ tests prove DuPont™ Tyvek® maintains vital

watertightness after ageing, where many alternative underlays fail

Enquiry 23

n An Independent expert opened up 30 roofs to undertake rigorous water 

tightness tests on roofing underlays after ‘real world’ ageing

n 17 Roofs installed with Tyvek® over 20 years ago and 13 roofs with multi-

layer or coated roofing underlays installed between 5 and 10 years ago 

were investigated

n Whilst the table on the right only shows W1 (pass/fail) the independent 

test reporting went beyond the limitations of current standards to check 

the precise scale of performance

n Results show troubling failures in water tightness in most of the 

alternative roofing underlays tested

n The industry’s reputation and home owners’ investments are at risk 

ascurrent standards with focus on mechanical stress don’t fully represent 

reality 

Concerned by multiple reports of some alternative vapour-open underlays

failing in their secondary water shedding role, DuPont™ Tyvek® instigated a

thorough investigation into‘real world’ performance. When the reputation of a

whole class of roofing underlays is at risk because of water tightness failure

in some products unable to withstand heat or UV stress, it’s time for the

market leader to address the issue. 

Independent expert Martin Peifer of German consultant company Steildach-

Technik GmbH opened up 30 roofs to take away underlay samples which the

Kiwa GmbH TBU laboratory then tested on waterhold properties. 

Standards lag behind

As building and industry codes have been working hard to catch up with a

rapidly evolving market, assessment methods such as those within standard

EN13859-1 & 2, still lag behind inevaluating vital issues such as actual

longevity. Qualities such as long term water hold out – which most crucially

affects the homeowner – must be assessed after exposure to natural

environmental stresses, both during the build and when occupied.

Increasingly vapour-open but decreasingly fail-safe?

While ageing of underlays can positively affect vapour diffusion with

increased porosity, this may adversely affect the water shedding function,

should the primary covering fail. This unfortunate occurrence is becoming

more prevalent in today’s increasingly stormier weather. Ultimately, the

primary quality in terms of longevity is water tightness – an area which

presents the most risk for property, insurance, and reputations.

Test methods:

The EN13859-1 & 2 W1 classification system for watertightness was used.

Each specimen was exposed to a 20cm water column for 2 hours to measure

not only whether any leakage occurred, but how much, over what surface

area and how quickly. This established, in crucial and revealing

detail,precisely how well each underlay withstood water after 5 to 10 years in

a roof, or, in the case of Tyvek®, for more than 20 years. For more details on

the test methods and results please see this link: www.tyvek.co.uk/rooftest

Based on the results above the picture is as follows:

n 13 out of 17 Tyvek® roofing underlays can be declared 

watertight after more than 20 years

n 0 out of 6 multi-layer microporous film based roofing 

underlays can be declared watertight after less than 10 

years

n 2 out of 7 coated roofing underlays can be declared 

watertight after less than 10 years

Even without factoring in the age differences (the Tyvek®

samples being significantly older than the other installed

products), Tyvek® clearly emerges as the most reliable in

terms of crucial water tightness, while there is significant

cause for concern with alternative roofing underlays

The table shows the W1 results of all 17 Tyvek® roofing
underlays and all 13 alternatives (green equals pass.) 

For more information about DuPont™ Tyvek® in the UK please visit:

www.construction.tyvek.co.uk or call 01275 337660 (087 922 2740 in ROI)

http://www.tyvek.co.uk/rooftest
http://www.construction.tyvek.co.uk
www.tyvek.co.uk/rooftest
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In many ways, Richie McLoughlin is like thousands of roofers all over the country.

He works hard, is proud of what he does, enjoys family life, and is a keen football

fan.

However, Richie is no ordinary roofer, nor is he a run-of-the-mill football enthusiast.

For not only is he the proprietor of his company, Jarrow Roofing, but he also owns

the hugely popular Jarrow Roofing FC.  Or, as he puts it, he is the club’s founder,

chairman, treasurer, main sponsor, groundsman, chief scout and general handyman

all rolled into one!

When he’s not on a roof, Richie is cutting the pitch, maintaining the buildings,

problem-shooting and generally making sure that this Ebac Northern League, first

division club and its team run like clockwork.

So let’s turn the clock back some 35 years to find out how roofing and football

became the combined focus of Richie’s life.  Fresh out of the army, he was keen to

rejoin a career in roofing: “I went back to my old boss and worked alongside him for

a while, then offered to buy him out as he was planning on retiring. We completed

this successfully and I named the new company Jarrow Roofing” explained Richie.

“At the same time, I’d always been football mad, but was thinking of calling time

on playing. The boss of the Sunday League team I was playing for, Brian Marshall,

was also chairman of Boldon Community Centre, and

between us we came up with the idea of setting up our

own football club and taking it through the leagues.”

With the friends’ combined skills and contacts – Brian

was given permission to use an abandoned, overgrown

bowling green at the centre – they soon set about

constructing a football stadium.  The timing was perfect,

as the pit in South Shields where Brian was working was

closing down, offering plenty of scrap material for the base

of the pitch, and poles for fixing on the floodlights.

Meanwhile, as Richie stripped down old roofs, he used the

steelwork to erect the stands.  “We hired a digger and

wagon that Easter weekend and blitzed the place, clearing

the area and moving as much material as possible into our

new club ground, calling in favours wherever possible,”

Richie recalled.

So a new football club was born, and as Richie and his

company had combined their inspiration and hard graft

with the goodwill of the local community, it took on the

name of Jarrow Roofing FC.  It was officially launched in

1987 and, with a 30th birthday to celebrate next year,

plans are underway to make it a year to remember.

However, much as Richie was passionate about his

football club, he had a business to run, and contracts to

win.  In the early days, after Richie bought the business

from his old boss in 1982, much of the work involved

sheeting and cladding on the Tyneside shipyards, but as

they began to decline and close, Richie saw his future in

domestic housing, much of it in slating and tiling.

“We travelled considerable distances, doing a lot of work

at that time for Trust House Forte, but as time has gone

on I’ve downsized and now prefer to stay local,” he

explained.

“I have four younger men with me who now carry up the

heavy stuff on to the roof – once I’m up there, I’ve enough

energy to stay put all day.  I love the work and it keeps me

fit, but I have to accept that I’m not as young as I was!”

With his roofing business running like clockwork, Richie

can put in the time to set the same high standards at the

football club.  His son-in-law David Ramsey acts as club

secretary, while his wife Jan is a familiar face in the tea

hut on match days, works behind the bar, looks after the

team kit and organises the referees.  Daughters, Laurie and

Ashley complete the family line-up.

Not surprisingly, Richie is team manager, but he and his

assistant Ian Davidson choose the Tuesday and Saturday

teams from 19 players. The club has also had help over the

years from well known football pros Kevin Arnott and Wes

Saunders.

Who says that you can’t mix business with pleasure?  It

has been a perfect recipe for success for Richie

McLoughlin, and set to continue for many years to come.

Haway the Roofers!

www.tradsafetysystems.co.uk
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Industry Award for MC Plan & Site Services
MC Plan and Site Services Ltd was recently unveiled
as winners at the South Coast Property Awards. The
evening, hosted by TV personality Tiff Needell was
held at the Hilton Ageas in Southampton, on
Thursday 7th July 2016 and was attended by 400
property professionals from across the south coast.
MC Plan and Site services, an independent Approved
Building Inspector consultancy, won the ‘fast rising
property business’ category.  Mark Cook, Managing
Director, said: “We’re absolutely delighted to win this
prestigious award.  The past few years have seen
growth in the business by 600% and we’ve had to

move offices twice to accommodate the staff to service all the work we are receiving.  It’s been
better than we could possibly have imagined.” He added: “MC Plan and Site Services provide a
personalised and professional building control service to all our clients regardless of size and value,
incorporating all building control services under one roof. With our efficient and flexible approach,
we are able to provide our services at very competitive rates.” MC Plan and Site Services operate
right across the Southern Region; from London, Surrey and Sussex, down to Hampshire, Wiltshire,
Devon, and Somerset. Visit www.mcplanandsiteservices.co.uk for more information.

Enquiry 34

Chris Duffy Joins Fixfast to Lead
on Specification Sales

With over 30 years experience in the roofing and
cladding industry, Chris Duffy has joined Fixfast
as National Specification Manager.  Chris’s
primary responsibility is new business
development, which involves the creation and
delivery of CPDs for architects and specifiers
across the UK. Chris began his career in 1985
and has built up a wealth of experience in the
roofing sector; most recently as Specification
Manager at SFS Intec, a post he held for a
decade. Chris Duffy’s appointment is part of
Fixfast’s wider strategy to increase its market
visibility and establish the most efficient
specification process possible. Chris will be
advising specifiers on what products should be
used within certain applications to ensure
building longevity. With an ever-expanding
portfolio of innovative fixing and fastening related
products, Fixfast is looking to implement a
system-selling approach for some of its flagship
roofing products. Long term, Fixfast is looking to
further establish itself as a company that
epitomises reliable connections in the roofing
and cladding industries.  Commenting on his new
role, Chris Duffy said: “I’ll be using my knowledge
of the industry to build on Fixfast’s position in
the market and ensure we offer customers the
best possible products and services”. For more
information visit www.fixfast.com.

Enquiry 28

Deks Sales Team News
Josh Gregory has been promoted to regional sales manager at
Deks Europe.  In his new role Josh will be looking after Cornwall,
Devon Somerset and South Wales taking over from Bryan Jones
who is retiring after nine years with Deks. The company
distributes leading roofing brands including Dektite flashings
and Selkirk chimney and has recently launched a range of civils
products including Band-Flex flexible couplings and Dek-Drain
channel drainage. Josh joined the Deks customer services team
at its Bristol distribution centre three and a half years ago. MD,
David Jones spotted Josh’s potential and a bespoke training
programme was developed for the 20-year-old. Josh is now on
the road and looking forward to meeting customers as he travels
throughout his territory promoting the entire Deks product
range. Added Josh: “My focus will be on maintaining the
accounts Bryan Jones has already set up and ensuring these
customers continue to get the high level of quality and service
expected from us. “In addition I will be spreading the word about
our new range of civils products which will bring many benefits to our customers including a
competitive price.” For more information on the Deks product range visit www.deks.co.uk. Enquiry 50

Cembrit Expands Its Sales Team

Cembrit, the leading roofing and cladding
specialist, has strengthened its UK sales force,
with the appointment of two new regional sales
managers.  With experience in the roofing
sector, Andrew Moore and Richard Evans will
join the pitch roofing sales team, selling natural
and fibre cement slates in the London and North
Wales respectively. Andrew Moore brings over
30 years of construction industry experience,
and this wealth of experience will stand Andrew
in good stead to increase Cembrit’s presence in
the South East. Says Andrew, “Cembrit’s vast
product range means that it has a suitable
solution for all building types. I look forward to
meeting customers to explain the benefits of
Cembrit roofing products and supporting them
on new and existing projects.” Richard joins the
Cembrit team with over 15 years of roofing
experience, including at  Gordon H Richards,
Clydesdale Roofing and SIG Roofing Supplies; so
Richard understands the challenges that
merchants and contractors face. “I am excited to
join a dynamic and well-established company,”
says Richard.  “Cembrit has a fantastic range of
natural and fibre cement slate products, so I
look forward to discussing the benefits of these
materials with existing customers and potential
new clients. For further information visit
www.cembrit.co.uk, email sales@cembrit.co.uk
or tel: +44 (0)20 8301 8900.

Enquiry 60

Unrivalled Entertainment at UK Construction Week
Following the success of last year’s event, UK Construction Week will
once again offer much more than just access to hundreds of industry
leading exhibitors and associated products and services.  Free to enter
for all UK Construction Week visitors and exhibitors, the free entry
beer and ale festival will provide a vibrant and social way to unwind
with more than 30 craft ales to try and live music. Just a five-minute
walk away, the world-renowned Genting International Casino at
Resorts World Birmingham will be hosting a dedicated UK
Construction Week casino night on the second evening of the show
(19 October).  On the first evening of UK Construction Week there will
be a black-tie gala at the prestigious new Vox, NEC Birmingham venue

to host the first Construction Enquirer Awards. With an expected audience of 500 people. In addition,
UK Construction Week will host several industry awards including the Concrete Awards, the
Infrastructure Awards, the Structural Timber Awards and the BIM Awards. Also don’t miss breakfast
briefings with Glenigan and the Construction Products Association. Taking place at the Birmingham
NEC 18 – 20 October, with over 24,000 trade visitors last year and over 1,000 exhibitors. For more
information or to register to attend for free, visit
www.ukconstructionweek.com or follow @UK_CW on Twitter.

Enquiry 51
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30 Year Roof for South’s ‘Best Sheltered Housing
Scheme’ 
A new build care home in
Southampton features IKO
PLC’s UPXL premium roof
system, which has a unique
30 year single point
warranty for materials,
workmanship and design.
Erskine Court opened this
summer and aims to be one
of the “best sheltered
housing schemes in the South”. “IKO has a strong relationship with the
client, Southampton County Council,” explains Ashley Chivers, Divisional
Director for IKO Roofing Specification. “We were asked for a specification
at the planning stage. The Council wanted a roof which was energy
efficient, would last as long as possible and deliver value for money. The
UPXL system, which is BBA certified, delivered on all points. The energy
efficiency requirements were well above the norm so 200mm IKO
enertherm insulation board was installed to achieve an impressive U-value
of 0.11 W/m².”  The contractor, Salnor Roofing, had to follow a
demanding five-month build programme in winter weather, and IKO’s
Technical Services team supported Salnor throughout the build. Ashley
adds: “The unique shape of the roof, pictured, was challenging with a lot
of detail work around the curved edge, but Salnor Roofing has done a
fantastic job. The end-client, Southampton County Council, was very
pleased.” For more information on the IKO UPXL system visit
www.ikogroup.co.uk/Products/UPXL-Model/.

Enquiry 83

SCS Completes Work on Student Accommodation
in Leicester
Specialist Cladding Systems (SCS), a division of
CA Group Limited, has announced that it has
completed work on a new development of student
accommodation in Leicester. SCS worked closely
with main contractor Winvic to deliver four
separate buildings comprising 567
studios/cluster apartments, together with Maber
Architects for client Viridis Real Estate and CRM
Student Management. The development is
located on the site of the former Midlands bus
depot and will provide accommodation for
students attending De Montfort University. The
buildings feature 3,200m2 of Sarnafil single ply
roof membrane, together with 700m of
aluminium copings and 100m of aluminium
fascia and soffits, all of which were manufactured in-house by CA Building
Products. Health and safety for anyone working at height on the site has
been assured through the inclusion of a fall arrest system around the
perimeter of the roof area.  Mike Cinnamond, Divisional Manager for SCS,
commented: “This is our second project with Winvic delivering student
accommodation. Our expertise in the design and application of specialist
cladding, backed by the wider CA Group, which is able to manage the
quick and efficient manufacture and delivery of quality materials to site,
with minimum disruption, ensures a seamless partnership.” 
www.cagroup.ltd.uk Enquiry 74

Demand for Natural Lighting Sparks More
Business for Builders and Roofers

Lack of natural light in key areas of a
property is a major differentiating factor
between high-energy households and
more efficient ones, according to a
recent study. The highest consuming
20% of households used over 760
kWh/year for lighting, while the lowest-
consuming households used only 150
kWh/year – and high energy users were

often those with high daytime lighting consumption. Switching a few
lights on can make a big difference to how much money consumers pay
for energy over the course of a year. Improved physical health,
psychological wellbeing, and reduced energy bills and carbon emissions
all mean homeowners are getting more natural light into their lives and
properties – and opportunities for builders and roofers offering natural
light solutions are growing fast.  Natural light specialists LB Roof
Windows offer a comprehensive portfolio of roof glazing solutions and
accessories. Its market-leading range includes respected brands such as
Velux, Dakea, Coxdome and Sunsquare, as well as the exclusive, high-
quality Aurora Roof Window that enables builders to make more margins
on their projects. Aurora is manufactured by the VKR Group, the
company behind Velux and Dakea, and provides similar aesthetics and
functionality at more competitive prices. For more information call LB
Roof Windows on 01623 624500 or visit the LB Roof Windows website:
www.lbroofwindows.co.uk. Enquiry 75

Protect AluFlash – More Than a Lead Replacement
AluFlash, from Protect, is a versatile weather
flashing material for use in construction. It
offers a cost-effective alternative to lead,
especially given the increase in lead prices in
recent months. Compatible with brickwork,
blockwork and common roof materials such as
concrete, clay, slate and metal, it requires no
specialist tools or skills to install. Aluminium-
based, it is environmentally friendly and
removes the inherent risk of theft associated
with lead. Its high-tack butyl adhesive layer
enables it to retain the strength of the substrate
as well as preventing wind uplift. Protect
AluFlash is malleable and available in grey and
terracotta. It comes in two finishes: cross-corrugated which enables the
flashing to be moulded over complex shapes, such as profiled roof tiles
and corner junctions, and also embossed, for applications such as pitched
roof valleys, soakers and box gutters. Being non-toxic it is suitable for
rainwater harvesting and water trough systems. AluFlash is supplied in 5m
rolls in a variety of widths, minimising wastage and time cutting to size.
Unlike lead, no patination oil is required and at less than 2kg, the product
is easy to carry. AA fire rated and BM TRADA certified, it is available to
buy through merchants and online via the BPD Store at
www.bpdstore.co.uk. Tel: 0161 905 5700, email:
info@protectmembranes.com, www.protectmembranes.com.

Enquiry 79

Cupa Pizarras Thermoslate – the Solar System with a
Beautiful Natural Slate Finish

The innovative roof solar
system – Thermoslate – from
producer and world leader of
natural slate, CUPA
PIZARRAS is installed on a
slate roof to convert sunlight
to energy for central heating,
hot water or pool heating.
Cupa Pizarras recognised
the need for a roofing option
that improves the energy
efficiency of a building as
well as offering aesthetics to

suit any architectural design. Thermoslate is a solar collector that generates
renewable, clean and environmentally-friendly energy.  Unlike solar panels, which
often dominate the design of a roof, the Thermoslate solar collectors are completely
undetectable once installed. Furthermore, natural slate has a lifespan of up to 150
years and is a very durable material. As such, practically no maintenance is
required. Julian Gómez, Director of Marketing at Cupa Pizarras, said, “Thermoslate
meets both design and environmental requirements. With completely invisible solar
collectors, Thermoslate maintains the timeless appearance and resilience of a
natural slate roof. By producing energy from the sunlight, the Thermoslate system
couples energy efficiency with an elegant design.” For more information on Cupa
Pizarras, please visit www.cupapizarras.com/uk.

Enquiry 77

Register now for Screwfix LIVE 2016!
Football legend Chris Kamara will be opening this
year’s Screwfix LIVE event, which returns to
Farnborough Exhibition Centre, Farnborough from
30 September - 2 October 2016. Registration for the
free event is open at www.screwfixlive.com.
Everyone who registers will receive a free van tidy
plus £30 worth of goods when they visit the show.
Now in its fourth year, Screwfix LIVE brings together
lots of top suppliers and products – including
DeWalt, Bosch, Karcher, Evolution, Hive and Yale,
making it the must-visit show. Set to attract
thousands of people, the event will feature the latest product innovations, demonstrations,
competitions and on-stand offers and deals. Visitors on Friday 30 September can also meet Chris
Kamara.  While all visitors can take on Screwfix’s football challenge, ‘Back of The Van’ for the
chance to win instant prizes. Andrew Livingston, CEO of Screwfix comments: “Every year we come
back with a bigger and better show than the previous year - Screwfix LIVE 2016 will be no exception!
“Screwfix LIVE really does offer something for everyone, from the chance to meet Chris Kamara, to
exclusive show deals plus, and lots of fun and games for all the family!” To register to attend
Screwfix LIVE this September go to www.screwfixlive.com. Enquiry 88

How Much Money Could a Workplace Accident Cost
Your Business?
A new infographic from Safeaid Supplies
has revealed the financial impact an
injury in the workplace can have on
businesses. On average a major injury
costs a business £16,200 through lost
output and £5,200 in resource costs,
yet there were 728 prosecutions for
health and safety breaches in
2014/2015. There were also 76,054
injuries to employees and 114 workers were
killed. These incidents are not just severe in
terms of human cost and business
reputation, but can also cost a business
thousands of pounds in lost output and
resource costs.   Safeaid Supplies’ Richard
Bowen said“When it comes to running a
business, the health and safety of your
employees should be the number one
priority. The data in the infographic shows
that getting this right, not only results in
happier healthier work place, but can save a
business, thousands – even millions of
pounds.”  See the infographic here –
www.safeaidsupplies.com/blog/2016/08/
how-much-could-a-workplace-accident-cost-
you/

Enquiry 87

Top 10 UK regions with largest

number of employees injured at

work (accidents per 100,000)   

1 East Midlands 2700    

2 Wales 2640   

3 South West 2360  

4 West Midlands 2270  

5 East 2240 

6 Scotland 2230

7 South East 2210   

8 Yorks & Humber 2200

9 North West 1900 

10 North East 1820   

11 London 1470

http://www.mcplanandsiteservices.co.uk
http://www.fixfast.com
http://www.deks.co.uk
http://www.cembrit.co.uk
mailto:sales@cembrit.co.uk
http://www.ukconstructionweek.com
http://www.ikogroup.co.uk/Products/UPXL-Model/
http://www.cagroup.ltd.uk
http://www.lbroofwindows.co.uk
http://www.bpdstore.co.uk
mailto:info@protectmembranes.com
http://www.protectmembranes.com
http://www.cupapizarras.com/uk
http://www.screwfixlive.com
http://www.screwfixlive.com
http://www.safeaidsupplies.com/blog/2016/08/
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The dust is still settling in the aftermath of the Brexit vote and

construction, like all UK industries is navigating unchartered waters.

Uncertainty is not surprising – we can only speculate on the likely

impacts to the sector and beyond. While we wade through this

archipelago of unknowns, what we do know is that the skills and

recruitment challenges employers have been facing aren’t going to

disappear overnight. 

For roofing, as with many sectors of the construction industry, employers

are looking to recruit the best talent available to strengthen and grow

their firms. According to the latest Construction Skills Network research,

the UK construction industry will need an additional 1,360 roofers every

year for the period 2016 – 2020. The highest demand for these jobs in the

UK will be in the North West followed by South West, Yorkshire &

Humber, East England, North East, Wales and South East.

The question is how are these roles going to be filled with the calibre of

talent that the roofing sector needs?

Go Construct

Go Construct [www.goconstruct.org], a new industry-led recruitment

campaign and careers website has been developed to arm the sector in

the war on talent (and it is a war). To attract the brightest and best

construction has many hurdles to overcome. The sector’s lack of appeal

is often referenced and there are many possible causes – the perceived

lack of stability in the industry, inadequate careers advice or lingering

misconceptions about construction. The main problem seems to be

however, that many people, including those making or influencing career

choices, simply don’t know enough about the construction industry. 

Go Construct is the first time that industry has come together to address

this challenge head on to try to make a real difference.  

The story so far..

Last September saw the launch of the new Go Construct campaign and

its accompanying website. Funded by CITB, it was designed with input

from over 400 organisations, including employers, careers advisors,

teachers, lecturers and construction ambassadors. Go Construct aims to

become the single definitive source of information on the industry’s

offering for anyone interested in joining. Importantly, having just one ‘go

to’ for careers information will help avoid duplicating patchwork efforts

across the sector and help to bolster a substantial and collective

recruitment drive.

The campaign is being developed over three years and its

website’s resources will continue to grow over that time. So far,

there are over 150 construction roles

[www.goconstruct.org/construction-jobs/careers-a-to-z/] profiled,

nearly 800 pages of content, 50 case studies

[www.goconstruct.org/working-in-construction/day-in-the-life/]

and dedicated areas/materials for employers

[www.goconstruct.org/information-for-employers] careers advisors

[www.goconstruct.org/parents-careers-advisors-educators/] parents

[www.goconstruct.org/parents-careers-advisors-educators]

returners and ex-military [www.goconstruct.org/information-for-

employers/recruiting-ex-military]. 

Roofing roles explained 

As with other specialisms in construction, the website offers a

clear introduction to roofing roles

[www.goconstruct.org/construction-jobs/career-explorer/roofing-

operative/] and what they entail. So at a glance visitors can find

out the difference between a hard metal and cladding roofer, a

single-ply roofer or felt roofer, or the role of a chargehand, surveyor

or consultant. It offers information on salaries, qualifications, entry

routes into these roles and information on federations and

associations. There’s also a case study profile of a cladding

operative and his journey into the sector. 

The Experience Matching Service – what is it?

The latest development in Go Construct is its ‘Experience

Matching Service’ [https://sms.goconstruct.org/] which offers

people the chance to ‘experience’ construction and employers to

make those experiences available. Experiences range from more

formal arrangements such as a week or two of work experience or

a mentoring programme, to one-offs such as school visits, site

visits and mock interviews. 

The addition of the ‘Experience Matching Service’ enables

industry to take direct action on showcasing the industry and

enhancing its appeal. The importance of getting out and engaging

with potential recruits cannot be underestimated. Work experience

in particular is a useful way to give people interested in the sector

hands on experience and insight into construction. As it stands

only 21% of construction firms offer work experience compared to

35% of businesses in the wider economy. Seventy four per cent of

employers agree however, that people looking for their first job in

construction do not have enough opportunities to get work

experience in the industry. 

Go construct can make a real difference as a recruitment drive but

only if more employers get behind the initiative. So far 269

employers have signed up to offer experiences – 126 of those are

work experience. But there’s strength in numbers and more are

needed. Only by reaching out and casting the net wider can

construction attract the quality candidates and talent that it

needs. 

Recruiting Tomorrow’s Roofers 
Lorraine Gregory, Go Construct Manager, CITB

http://www.goconstruct.org]
http://www.goconstruct.org/construction-jobs/careers-a-to-z/]
http://www.goconstruct.org/working-in-construction/day-in-the-life/]
http://www.goconstruct.org/information-for-employers]
http://www.goconstruct.org/parents-careers-advisors-educators/]
http://www.goconstruct.org/parents-careers-advisors-educators]
http://www.goconstruct.org/information-for-employers/recruiting-ex-military]
http://www.goconstruct.org/information-for-employers/recruiting-ex-military]
http://www.goconstruct.org/information-for-employers/recruiting-ex-military]
http://www.goconstruct.org/construction-jobs/career-explorer/roofing-operative/]
http://www.goconstruct.org/construction-jobs/career-explorer/roofing-operative/]
https://sms.goconstruct.org/]
www.sigroofing.co.uk


Richard Bishop, Category Marketing Manager for Roof at Wienerberger, commented: “We’re

thrilled to be launching our all new solar offering - we’ve worked with experts to help us

develop a complete solution for the future of renewable energy in the UK. In addition to our

new PC1, MC1 and MC2 solutions, we’ve also launched our new microsite to help inform

customers about solar technology. 

“The research we carried out into the understanding of solar energy has proved that

although people across the UK do consider solar as a prominent factor when looking into

buying a new home, there is a serious lack of understanding of the technology. Our new

‘Solar Made Simple’ site provides a great resource to gather information and inform

customers of the benefits of solar panels, including the monetary benefits of living in a

home with solar panels.”

To find out more about Wienerberger’s new solar offering visit www.solar-made-simple.co.uk or
to speak to someone email sandtoftinfo@wienerberger.com.
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Wienerberger Feature

Solar panels – the public know what they are, but

what do they really think of the technology, and do

prospective house buyers really see the value of

them? 

Following news that solar power has hit new record

highs in the UK, providing almost a quarter of the

country's electricity at one point in June, research

revealed by Wienerberger - which is aiming to

make installing solar simpler with its recent launch

of a new solar solution - has unveiled that almost a

third of people would be more likely to purchase a

new home if the house had solar panels. 

These new findings from Wienerberger offer

valuable insight for housebuilders that are

considering installing solar on new build homes,

with 30% of prospective buyers seeing the value in

the technology, whilst a further 54% are undecided

on the technology due to a lack of understanding

about solar, revealing an opportunity for

housebuilders to educate their target markets.

Wienerberger commissioned the research alongside

its complete solar offering, providing a complete

solar solution for all sustainable energy

requirements. The full solution comprises of the

PC1 model that utilises polycrystalline units for a

cost-effective solar panel solution, and the MC1 and

MC2 – both monocrystalline unit solutions,

meaning Wienerberger is able to offer a solar

solution to suit every requirement. Additionally, in

an effort to educate people on the benefits of solar

power, Wienerberger has launched its dedicated 

‘Solar Made Simple’ website at 

www.solar-made-simple.co.uk.

For housebuilders, the benefits of solar are

straightforward - adding panels to a home can

improve its retail value and add a further unique

selling point. Wienerberger’s findings unveiled that

buyers are a third more likely to consider a property

if it has solar panels installed.  

Shining a Light on Solar
Almost a third of people would be more likely to buy a new home if it had
solar panels

Little thought into saving money

Despite savings of £200+ per year through switching energy supplier, over 50% of people

haven’t bothered in the past year, showing that much of the population isn’t engaged with

the energy conversation. Yet, properties with solar have a money-making capability

through feed-in tariffs, and this should encourage house hunters to consider new homes

with solar, as financial reasons ranked highly as an important factor in decision making. 

Most important factors when 
installing solar

Percentage of respondents

Price 78%

Reduced energy bills 74%

Aesthetic 32%

Availability of a specialist installer 27%

Time to install 17%

Generational differences 

When it comes to attitudes towards solar panels, it’s evident that there is a generational

difference. Asked if solar panels are worth the monetary investment, almost half of 18-24

year olds stated yes, whilst only a quarter of those 55+ responded positively. Similarly,

when asked if solar panels on a new home would affect their purchasing decision, 35% of

18-24 year old buyers say they’d be more likely to purchase a home if it had solar panels,

compared to just 27% of over 55s. For housebuilders, this generational difference indicates

that homes aimed at first time buyers could be the more lucrative option when introducing

a solar panel offering at a new development.

Widespread confusion

When it comes to understanding solar, the research reveals that most people (92%) were

unaware of where to look for information about solar panels, while preconceptions and

myths around the technology are rife, resulting in widespread confusion. One in five people

think planning permission is required prior to installing panels, while a similar number

believe that panels are only effective when a home’s garden is south facing.       

Solar myths                                Percentage of respondents 
believing the myth to be true

Solar panels can’t be installed without planning
permission

21%

You need a south-facing garden to install solar panels 17%

More than five panels are needed for them to work 10%

They only work in summer months 6%

They can’t be installed on terraced houses 4%

http://www.solar-made-simple.co.uk
mailto:sandtoftinfo@wienerberger.com
http://www.solar-made-simple.co.uk
http://solar-made-simple.co.uk/home/?utm_campaign=Solar&utm_source=Website&utm_medium=Campaign%20page


Build Show Preview

Enquiry 19
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The UK’s build community will once again come together for this year’s Build Show,

being held as part of the award winning UK Construction Week from 18-20 October at the

Birmingham NEC.

Building on the success of last year’s show, which attracted visitors with a combined

purchasing power of £36 billion, Build Show will return with many of the industry’s

biggest names in attendance. The show provides the industry with a space to network,

develop and grow – bringing together the right people, in the right place, at the right time.

This year’s event promises to be the most comprehensive exhibition in decades with

hundreds of exhibitors and several unique feature areas.

As well as forging new business opportunities and sourcing new products, Build Show

plays an important role in cultivating debates and solutions to issues holding the industry

back. Discussions will be supported by industry-leading trade associations such as the

Royal Institute of British Architects (RIBA), TRADA, the Builders Merchants Federation

(BMF), the Construction Products Association (CPA), the Chartered Institute of Builders

(CIOB) – and the National Federation of Roofing Contractors (NFRC) who will all be in

attendance.

The NFRC will have its very own dedicated roofing pavilion hosted at the show in

October. Creating a strong roofing products and service sector at the Build Show, the

NFRC pavilion is not to be missed and will host some of the biggest names in the industry

including Kingspan Insulated Panels, Fixfast, Quinn Building Products, Topseal, IKO

Polymeric and Proctor Group.

The partnership will enable NFRC supplier members to benefit from a unique shared

branded presence and access to an active audience of buyers and specifiers at the show.

The location of the pavilion is also ideal, situated close to the Home Building Theatre and

the Business Advice Centre.

James Talman, Chief Executive at the NFRC, commented: “We are pleased to support the

Build Show as part of UK Construction Week and to showcase standards and excellence in

our sector. The exhibition provides our sector with a great platform for our members and

ourselves to engage with stakeholders across the

whole spectrum of the industry. We look forward to

fully contributing with advice and in debates

during the week.”

Key Sector

Other companies in the roofing industry signed up

to exhibit at this year’s Build Show include

Manthorpe Building Products, Icopal, Klober,

Grofuel, HS Direct, I-Tec Flat Roofing, Leica

Geosystems, and Ubbink UK to name but a few.

Nathan Garnett, Event Director for the Build

Show, added: “The NFRC Pavilion is set to be a

hive of activity with so many big brands signed up

and I can’t wait to see all that they have on

display. The roofing sector is such a key part of

the construction industry and I’m so pleased that

we have been able to provide a dedicated zone for

professionals in this area. 

“The show will be a fantastic opportunity to not

only meet prospective buyers but to host and treat

existing customers too with a wide variety of

facilities available including a casino night, a beer

and ale festival, industry award ceremonies and

networking events.”

Registering to attend the Build Show is quick,

easy and free and can be completed by visiting

www.buildshow.co.uk. What’s more, by completing

the form trade visitors can access all nine shows

taking place at UK Construction Week.

Taking place at the Birmingham NEC from 18 – 20

October, the Build Show sits alongside Timber

Expo, Civils Expo, the Surface and Materials

Show, Energy 2016, Plant & Machinery Live,

HVAC 2016, Smart Buildings 2016 and Grand

Designs Live as part of UK Construction Week.

For more information visit www.buildshow.co.uk
or follow @BuildShow on Twitter.

Roofing Industry Line-Up at the
Build Show With the NFRC

http://www.buildshow.co.uk
http://www.buildshow.co.uk
buildshow.co.uk
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Natural slate has long been a popular choice of roofing tile
for the UK built environment because of its rustic finish and
durability. However, roofing manufacturers have been
producing innovative alternatives to natural stone or slate
since the 1920s. 

One such alternative capable of not only standing the test of time, but

replicating the charm and weathered appeal of natural slate, are concrete-

based roof tiles. 

Achieving popularity post-war with the housebuilding industry becoming

aware of the advantages of economy, buildability and durability, by 1960

nearly 80 per cent of all new roof tiles were made from concrete. As a

result, many of the roofs that today require re-roofing, previously believed

to be built from natural stone and slate, are in fact comprised of concrete-

based alternatives which have reached the end of their life.

Design out risk

As one of the most prominent features on a property, the choice of roofing

material will have a huge impact on the overall appearance and feel of a

building. As a result, local planning regulations dictate that when it

comes to housing and commercial re-roofing projects, housebuilders and

developers specify highly durable tiles that not only enhance a building’s

aesthetic, but ensure that it complements the surrounding area. 

The problem is that many local planners continue to favour the use of

natural stone and slate despite the previous unknowing use of concrete-

based tiles, causing a challenge for housebuilders and developers both

commercially and structurally. 

This is because the specification of concrete roof tiles can help to design

out risk when re-roofing a property. For instance, where concrete tiles

were used to roof a building at first construction, it makes commercial as

well as practical sense to specify them again when they eventually reach

the end of their useful life. As the roof’s structural integrity is calculated

on the basis of the weight of the existing concrete tiles, replacing like-for-

like will ensure no additional lift is experienced or strapping required. 

Replacing with a different weight of tile has significant implications for

the structure of the roof. A heavier tile can affect the strapping of the roof

onto the rest of the structure, forcing the roof to distort, or even collapse.

However, a tile that is too light means there is not enough dead load

weight to hold the roof in place, so changing the structural performance

of the building.  Therefore a like-for-like substitution is by far the safest

option.

Offering virtually the same architectural properties as natural stone or

slate, these specialist concrete tiles mellow with age and can be laid in

broken bond, random widths or diminishing courses for a traditional look.

They are available in a wide range of subtle and natural colours, all

carefully balanced to suit regional preferences helping to simplify and

speed-up the planning process. As with natural stone, the individual

colouring of these tiles vary slightly from slate-to-slate, recreating the

traditional appearance local planners prefer, that is so hard to achieve

within tight budgets. Some concrete tiles are also manufactured with a

slight variation in dimensional tolerance, adding to the product's

character when laid. The colour of the slates will also change with

natural weathering, in keeping with local vernaculars.  

Local planning offices don’t want properties which look out of place in a

locality which is why they have long-favoured natural stones and slates

for re-roofing projects across rural England. However, when it comes to

specifying products for such projects, it is vital that housebuilders and

developers are fully aware of the innovative alternatives available to

them and turn to building product manufacturers to guide and inform

them on how they can provide the versatility, performance and

aesthetics required to meet planning requirements.

Forticrete manufactures concrete construction products including roof tiles,

concrete decorative facing blocks, walling stone and cast stone dressings.

Forticrete is part of Ibstock Building Products. www.forticrete.com.

Roofing in Rural Landscapes
John Lambert, general manager at
Forticrete, argues that re-roofing
properties using concrete-based tiles can
help to ensure beautiful buildings are
structurally sound for generations to come. 

http://www.forticrete.com
www.youngmanaccess.com
www.youngmanaccess.com
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As a general rule, you can reclaim all expenses that have been

incurred wholly, exclusively and necessarily in the course of

running your limited company.

Particularly relevant to tradespeople, there are variable rules

around expenses that have a dual purpose (i.e. for both

personal and business use). Some are allowable based on a

simple calculation (proportion of utilities if working from

home) and some are not allowed regardless of their business

proportion (mortgage interest, council tax).

Some typical expenses follow, but with an important proviso -

they are not exhaustive. For the A to Z of expenses allowable

under a limited company go to the HMRC website

www.gov.uk and search for ‘Expenses and Benefits A to Z’.

1. Director’s salary. Typically a Sole Director should take

around £8,060 p.a. which is £672 per month and just below the

Primary Threshold (PT). If the Limited Company has an

employee other than the Director and is paid over £156 per

week then it is recommended that  the Director takes a salary

of £11,000 in order to maximize the Annual Personal Tax

Allowance and reduce the Gross Profit by an additional £2940

and save £588 on the Corporation Tax (CT)bill. 

2. Salaries paid to Employees. It is possible that you may

ask your spouse or another member of the family to help you

with the management of your limited company affairs. You can

register this person as an employee on your company payroll.

This individual can take advantage of receiving up to £11,000

per annum tax-free, which is wholly tax deductible meaning

you do not pay any CT  on this amount and by doing this

could save up to £2,200 against your  CT liability of 20%. 

3. Employer Class 1 NIC contributions (Employers NIC).
If you employ workers and pay them over £156 per week you

will be liable for 12% Employers NIC. You will receive

Employment Allowance of £3,000 (as of April 2016). Any

Employers NIC paid over this

£3000 is 100% tax-deductible meaning that it is deducted from

your Gross Sales before the CT is calculated at 20%.

4. Mileage allowance. Rates are 45p/mile for the first 10,000

miles, and 25p/mile thereafter for own vehicle use. Even if you

are a passenger in a vehicle, travelling for business purposes,

you can claim for 5p/mile. 

5. Parking Costs. You can also claim for parking and the

congestion charges but, sadly, not parking or speeding fines.

6. Public Transport. The cost of travel by public transport

can be claimed but you must have a valid receipt. Keep a note of the dates,

reason, locations, etc. to provide supporting evidence if required later. 

7. Subsistence. Subsistence includes meals and accommodation when

travelling to a temporary place of work. This is in addition to other necessary

costs of travelling, e.g. parking charges, tolls, congestion charges or business

phone calls. 

8. Training course fees. As long as the skills are relevant to the business

you are in.

9. Stationery, postage, and printing costs.

10. Business insurance. The most popular types of business insurance such as

public liability, employers liability, legal expenses, tax investigation, and

professional indemnity insurance are all legitimate business expenses, and are

100% allowable.

11. Company formation and on-going costs (e.g. Annual Return fee),

although the company formation fee is a ‘capital cost’, and cannot be off set

against Corporation Tax.

12. Home Bills. If you have to work at home on a regular basis, you can only

claim for things to do with your work, eg business telephone calls, mobile

calls, broadband or the extra cost of gas and electricity. Directors (and

employees) can’t claim back any proportion of rent, mortgage interest, or

council tax from their companies..

13. Purchase of computer equipment and software.

14. Advertising and marketing of your business.

15. Business gifts. Up to £50 per individual are allowable before more

complex rules apply.

16. Bank charges.

17. Christmas Party. Exemption for directors and employees of £150 per

person per year (can include partners/ spouse).

18. Professional fees. Eg accountants or solicitors.

19. Professional subscriptions. Eg trade association membership

20. Capital allowances (depreciation of assets).

21. Business magazines and books.

22. Eye tests for employees. For workers who use computer equipment.

23. An annual private health check for employees.

24. Pension Contributions. For higher rate tax payers, not caught by IR35,

investing net profit into a pension fund (rather than a dividend) provides an

opportunity for it to grow in a tax efficient environment.

Allowable Expenses for Contractors
How familiar are you with the expenses you can claim as a roofing contractor?

http://www.gov.uk
www.rainguard.co.uk
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Mastic Asphalt

Technology has helped boost mastic asphalt’s core

properties - strong, durable and environmentally-friendly -

to reaffirm its position as the waterproof membrane of

choice for a host of high profile applications from car

parks, bridges and railway platforms; to tanking, paving

and roofing projects. 

For centuries mastic asphalt has offered a robust and

durable protection for a variety of surfaces and structural

decks against the rigours of time’s wear and tear. Its

inherent strength remains invaluable to architects,

building owners and other specifiers, offering market-

busting longevity in excess of 50 years. And in the post-

Brexit climate of financial uncertainty, it’s worth noting

recent independent studies involving 60-year lifecycle

costings, which found mastic asphalt roofing to be the

most cost-effective waterproofing material, with savings

of approximately 10 to 15% on alternative systems.

St Paul’s Cathedral and Buckingham Palace are among

UK landmarks to have been waterproofed with this most

versatile material, the latter residence’s famed white

building adorned with a mastic asphalt rooftop that has

kept the Royal household dry for 80 years. Such is its

heritage and quality, mastic asphalt has frequently been

specified by the National Trust and English Heritage, as

well as other public and private owners of prestigious

buildings for refurbishment projects.

Ever-green performer 

Mastic asphalt’s performance is so long-lasting it is

considered by construction professionals to have little

impact on the environment, making it the world’s first

carbon-zero industry. At the end of its useful life, mastic

asphalt is 100% recyclable and can be used in mastic

asphalt screeds.  MAC’s 100 independent contractors,

hauliers, installers and manufacturers have, wherever

possible, reduced their carbon emissions and use of

energy. The remainder has been offset with environment

friendly energy saving schemes in the developing world.

It means any project receiving the waterproofing benefits

of an advanced mastic asphalt system will be installing a

100% CO2 neutral solution. 

These environmental considerations, along with its

proven longevity, have ensured mastic asphalt is not

only the waterproof membrane of choice for a number of

iconic buildings, it’s been specified for roofs and car

parks at several state-of-the-art commercial retail

developments including Bluewater in Kent and Brent

Cross in London. 

Moving with the times

The mastic asphalt industry does not rest on its laurels

however, and has implemented a number of

technological advances which have ensured the material is likely to retain its well-

earned reputation for some years to come. 

The material has been reformulated to include advanced polymers for increased

durability, combining its traditional strengths with modern technology. The

availability of coloured mastic asphalt flooring and the newly-designed polished

stone finish, terrazzo, offer further proof of this classic waterproofing system’s

ability to stay ahead of the field.

Green roofs are increasingly commonplace, throwing a natural, biodiverse blanket

over the UK and Europe’s concrete-bound towns and cities, and mastic asphalt

now has a long history with these built environment developments. For more than

80 years mastic asphalt has been successfully used on green roof projects and is

considered to be the most reliable waterproofing system to underpin these so-

called ‘gardens in the sky’.

Its seamless application ensures plant roots are unable to penetrate vulnerable

areas such as joints and seams, and its strength is a particular adavantage in

designs that incorporate heavy foot or vehicular traffic. 

Hot properties 

Mastic asphalt comprises several properties which have helped forge its standing

as a waterproofing membrane for numerous project types. As well as its high

mineral content rendering it virtually incombustible, it has all the external fire

resistance required for a roof covering and achieves the highest rating (p60) – now

(aa) – when tested in accordance with BS.1476 part 3:1975. 

Also tested in accordance with draft European standards prEN1187-1 and

prEN1187-2, no significant spread of flame was observed and no flame penetration

occurred. Mastic asphalt systems also have LPCP accreditation for fire safety.

Not only a roofing material, mastic asphalt is highly resistant to all types of

weather and attacks from thermal shock - rapid temperature changes - which are a

frequent source of break down in many other types of membrane.

Whether it be Edinburgh’s Forth Road Bridge or the London Underground;

Cambridge University or Chelsea Manor Estate…mastic asphalt has never been

more appropriate for the building needs of today.

What is the Appeal of Mastic Asphalt?
Architectural and construction-based trends come and go but as Ian Deacon Chairman of the Mastic
Asphalt Council (MAC) explains, innovation is key to the material’s continued value and success. 

Resorts World at the NEC, Birmingham boasts an impressive mastic asphalt and green roof

www.bostik.co.uk
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According to the preliminary scientific investigation - www.climateprediction.net/projects/

the UK’s record rainfall seen in December last year is 50 – 75 per cent more likely to

happen again than in the past.

As the evidence for climate change becomes more apparent both through scientific study

and our own observations, we must plan for how our building stock can cope.

An obvious area that deserves attention is to examine the role of rainwater systems and

explore alternatives that can remove water more efficiently.

One solution, that has been around for more than 20 years in the UK, siphonic drainage, is

likely to become more common in future buildings.

How it works

The principle is actually very simple.  In a conventional gravity fed rainwater system the

roof outlet produces a vortex of air in a whirlpool effect as it removes water.  It means that

for every litre of water removed there are about 35 litres of air in a 100mm diameter pipe.

For a large flat roof this means that a gravity fed system would need several 100 or 150mm

outlets and the pipework to match.

In a siphonic system, baffle plates in the outlets restrict air entering the top, which when

combined with carefully sized pipework causes the system to run full.  The action of water

dropping down the downpipe causes a negative pressure to form at the top of the system,

which sucks water along a collector pipe installed horizontally at a higher level in the

building.

Depending on the level of rainfall, a siphonic system may start off acting as a gravity

system, only converting to its full mode when a storm is at maximum intensity.  This may

only occur occasionally, but at least the building drainage is ready for a worst-case

scenario.

Benefits

Such systems use fewer outlets and there is less, and

smaller diameter, pipework.

In addition to removing water more efficiently and leaving

less water on the roof during heavy, prolonged rainfall, there

are a number of other reasons why a siphonic system often

makes sense.

It frees up floor space since the horizontal collector pipe can

be very close to the gutter and each gutter will only need

one or two downpipes, which can be located at the end of

the building.

It also streamlines the building’s construction programme

since it potentially eliminates underground drainage inside

and significantly reduces it externally.  And if there is a

requirement for Sustainable Urban Drainage (SuDs), siphonic

drainage allows water delivery to a designated point at a

shallow depth.

Applications

Almost all buildings can use siphonic roof drainage and as

more frequent heavy rainfall events become more likely, you

would expect such systems to become more common.

You do, however, need to check that gutters or flat roof

areas are large enough to accept the outlets and have

adequate access for maintenance.

When specifying this type of drainage, the Siphonic Roof

Drainage Association (SRDA) [www.siphonic-roof-

drainage.co.uk/] state that you must also consider rainfall

intensity and allow for a suitable safety factor, the building

life, filling time and gutter calculations to prevent roof

flooding; plus of course you must also consider the same

factors as for any drainage system such as the decibel rating

of the pipework in designated quiet areas and the pipework

material’s reaction to fire.

There is a lot of design work to specify such systems, which need

software calculations to ensure that the given specifications will be met

and that it will operate correctly.  It is best to seek professional advice

and use a member of the SRDA.

Just like conventional gravity fed drainage systems, there are a number

of different materials used for siphonic drainage systems and your

decision will depend on a number of factors.

If, for example, you need a system that will last the lifetime of the

building, is quieter than any other material when in operation and

provides the best possible fire resistance ratings, then a cast iron

system could be the answer. Cast iron drainage also does not require

special brackets or expansion joints and it needs fewer brackets than

non-metal systems.

Similarly all siphonic roof outlets from SRDA members will do the job,

but they are constructed from different materials.  Again think about the

application, for example stainless steel offers strength, robustness and

longevity. 

So as heavy rainfall events look set to become more common, it is

incumbent on us all to explore different solutions to help alleviate

flooding.  For building drainage there is already a tried and trusted

solution; it is time to take a far closer look at siphonic systems.

For more information visit www.saint-gobain-pam.co.uk and the SRDA
at www.siphonic-roof-drainage.co.uk.

Taking Off the Roof Drainage Pressure
As rainfall events become more intense, siphonic rainwater systems that can drain the roof more quickly are likely
to become a common specification, states Mike Rawlings, marketing manager for Saint-Gobain PAM.
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Innovation in construction materials and methods is critical

to the future of our industry. In a time when the roofing skills

shortage is a real threat, simplicity of installation onsite

delivers cost benefits and value.  The popularity of lead

alternatives, and, indeed, alternatives for a wide range of

metals, is ever-growing and manufacturers are responding to

this demand. 

Modern materials offer lightweight solutions which are

easier and safer to handle at heights, preformed options to

speed up installation, and increasingly can offer a long

service life at a far lower cost than traditional metals, such

as lead, zinc and copper. 

Lead theft

Theft of lead continues to be an issue and as such these

alternatives stop criminal activity in its tracks, as they have

no value. Secured by Design is a police initiative to guide

and encourage those engaged within the specification,

design and build of new homes to adopt crime prevention

measures. Owned by the Association of Chief Police Officers

and supported by the Home Office and the Department for

Communities and Local Government, Secured by Design

publicise a range of accredited lead alternative roofing

products.

What is GRP and how is it used?

The most common lead replacement material used for roof

flashings and flat roofing is glass reinforced polyester,

widely known as GRP. With a long service life of up to 50

years, GRP is a fibre-reinforced plastic that is prevalent in

the construction industry for use in architectural mouldings

and also as a substitute. GRP came to the fore in World War

II when the British Military developed it for a number of

applications, but nowadays, you’ll find it just about

everywhere from boat building and car manufacture to our

own roofing market.

GRP is a lightweight and durable material that is simple to

install and can imitate the appearance of lead, particularly

with preformed roof flashings, trims and flat roofing systems.

These component-based flat roofing system topcoats can be

manufactured in multiple colour options, which also allows

for a similar appearance to other metals such as zinc and

copper.

Health benefits

As well as the similar aesthetics, GRP has none of the

associated health and safety risks that arise when working

with and handling lead. These risks come with a duty of

care to ensure the health and safety of those working on site.

Of course, these issues can be negated by minimising the

use of lead, which is banned in roofing applications in some

countries. 

Due to its non-toxic properties, GRP can be used to safely recycle water. It does

not produce harmful run-off or streak or stain, which makes it suitable for grey

water systems. This is an important factor to consider with the current move

toward ‘greener’ methods and materials with the bigger picture of a warming

environment and the predicted increase in yearly droughts and water shortages.

Considerations

Where there is the need to form around a bespoke or an irregular shaped detail,

such as a valley head intersection, flexible flashings can be used to provide the

desired results. Due to lead’s capabilities it is still commonly used for these

details as it is easily formed and will provide a long service life with no

maintenance. One thing to bear in mind when focusing on these details is that

the lead alternative options are more compatible with dry fix solutions and meet

the latest BS 5534 standards.  

For more information about Hambleside Danelaw products visit
www.hambleside-danelaw.co.uk

There’s No Harm in Using Lead
Alternatives 

John Godley, Technical Manager at Hambleside Danelaw

http://www.hambleside-danelaw.co.uk
www.tapcoslate.com
www.nfrc.co.uk
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Focus on Sustainability, Energy and the Future of Housing at the Build
Show
The Build Show, part of the UK’s largest construction trade event UK
Construction Week, has released the details of its seminar programme
taking place in The Home Building Theatre. Day one focuses on house
builders covering funding, innovative approaches such as 3D printing and
offsite construction. The spotlight in the afternoon will be on energy and
sustainability. THE BUILDING ENERGY PERFORMANCE GAP will look at
closing the gap between design and built performance. Day two kicks off
with a seminar about OPPORTUNITIES IN THE CUSTOM AND SELF-BUILD
MARKET which will showcase a session about Graven Hill Village – the
UK’s largest self-build scheme. Following will be FUTURE-PROOF
HOUSING DESIGN AND MATERIALS. The final day of seminars will feature
CONSTRUCTION METHODS TO SAFEGUARD THE FUTURE OF THE UK
HOUSING MARKET and discussions on HOW THE HOUSE BUILDER
BENEFITS FROM STRUCTURED DATA in the build process. At the Birmingham NEC 18–20 October,
the Build Show sits alongside Timber Expo, Civils Expo, the Surface and Materials Show, Energy 2016,
Plant & Machinery Live, HVAC 2016, Smart Buildings 2016 and Grand Designs Live as part of UK
Construction Week. For more information or free tickets visit www.buildshow.co.uk or follow
@BuildShow on Twitter. Enquiry 86

Sika-Trocal Checks In at Edinburgh Hotel Development
With speed and ease of installation crucial in the conversion
of an office building in Edinburgh into a new Premier Inn,
over 1,500m2 of Sika-Trocal Type S provided the perfect
roofing solution to keep the multi-million pound project on
track for completion. Designed by Holmes Miller Architects,
the £17 million development comprises a contemporary and
elegant design with natural stone cladding, zinc panels and
full height glazing, and required a complementary roofing
system with a long term guarantee. Specialist contractor
McConnell Roofing turned to Sika-Trocal for its cost-
effective, hassle-free application. Specified in slate grey and
with an extended guarantee of 20 years, the Type S membrane offered the perfect combination of
ease, speed and long term performance. The 2mm Trocal S membrane was mechanically fixed using
Sika-Trocal’s innovative laminated metal disc system. This system sees the membrane and
insulation mechanically fixed to the roof in a single process, ensuring a fast installation minimising
components and reducing overall project costs. Suitable for mechanically fastened roofs in both new
build and refurbishment applications, Sika-Trocal Type S offers exceptional waterproofing and
durability, and is BBA approved with a life expectancy of up to 35 years. For more information call
01707 394444, or visit www.sika.co.uk.

Great Roofs; Great Buildings
Icopal’s Parabit DUO and SOLO Hot Melt Membrane Systems are the
company’s latest additions to provide optimum waterproofing
solutions. The products allow large roof areas to be covered very
quickly when compared to alternative waterproofing membranes,
which helps to reduce overall roofing costs. The Parabit DUO Hot Melt
System consists of a very flexible monolithic waterproofing
membrane manufactured from a special blend of bitumen synthetic
rubbers, polymers and other additives, combined with a spun-bond
polyester fabric and high performance elastomeric membrane.  There
is no risk of water tracking beneath the membrane as the bitumen
compound is heated to a liquid and applied directly to the structural
deck forming a full and continuous bond to the substrate, with no risk
of lap failure. The membrane retains its self-healing characteristics
throughout its working life, and can tolerate minor construction
damage.  It can also be applied in low temperatures helping to

maximise installer productivity and making it a robust, fast and durable solution. The Parabit SOLO
system is notably time efficient, as the multiple waterproofing layers are installed in a single
operation.  The systems are compatible with four inverted roofs, plaza or podium decks, terraces
and balconies, and green roofs. For more information visit www.icopal.co.uk.

Firestone Roofing and Lining Solutions for Energy From Waste
Firestone’s RubberGard™ EPDM membrane has been used to
provide a flexible, durable waterproofing seal on the roof of a new
Energy from Waste recycling plant in Suffolk by TATA Projects.
Firestone supplied 7,000m2 of RubberGard EPDM membrane for
the flat roof areas of the building. A self-adhesive vapour-control
layer was laid onto the profiled steel roof deck, followed by mineral
wool insulation which was factory-laminated to Firestone’s
ISOGARD™ HD cover board to provide a robust flat surface for
installation of the RubberGard EPDM and increase the structural
strength of the entire roofing system.   The 1.5mm RubberGard
EPDM was cut to size and shape on site using calculations provided by Firestone to optimise
materials and avoid waste and adhered to the cover board using Firestone bonding adhesive, with all
splices created using Firestone QuickSeam™ Tape. The flexibility and puncture resistance of EPDM
also led to the selection of Firestone’s GeoGard™ EPDM geomembrane as the lining for the site’s
fire reservoir. Comments Firestone’s John McMullan: “EPDM enhances the sustainability of a
building by offering excellent UV, chemical and puncture resistance. What that means for the Energy
from Waste plant in Suffolk is a low maintenance roof and reservoir with reliable performance.” Call
Firestone Building Products on 01606 552026 or email info@fbpl.co.uk. Website
www.firestonebpe.co.uk.

Show to Feature World Class
Roofing Underlay
Backed by 50
years of providing
the construction
industry with
t e c h n i c a l l y
advanced thermal,
acoustic and
m e m b r a n e
products, the A.
Proctor Group will
offer visitors to the Build Show the very best in
world class roofing solutions. Roofshield, the
unique vapour and air permeable pitched roof
underlay has been specified worldwide on
projects ranging from commercial, to
residential and heritage listed buildings,
enhancing performance in terms of energy
efficiency, and protecting the quality and fabric
of not only the buildings, but the health of
occupants within. The majority of vapour and
air permeable underlays use an airtight VP film
layer to achieve their performance, whilst
Roofshield’s patented SMS (Spunbond
Meltblown Spunbond) structure allows high
levels of airflow, in addition to the transport of
moisture vapour, making the formation of
condensation in the roof space virtually
impossible. Roofshield is fully BBA certified,
and accepted for use without additional ridge
ventilation by the NHBC. It also requires no
taping to comply with BS5534: 2014. The
evidence is clear for architects, house builders
and contractors looking for a fail-safe roof that
is cost effective, and delivers the highest
performance, Roofshield is in a class of its own.
The Build Show 18-20 October 2016 NEC
Birmingham. The A. Proctor Group will exhibit
on stand number B4/1015 in the NFRC
pavilion. See www.proctorgroup.com.
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Dave Schofield Promoted to
D&T Operations Director at SIG
Design and Technology
Dave Schofield has
been promoted
from Commercial
Manager to D&T
Operations Director
at SIG Design and
Technology. With a
long-standing
career in the roofing
and builders’
merchant sectors,
Dave has six years’
experience at D&T. Dave started with the
company as Category Manager for the IKO
Armourplan PVC successfully introducing it in
2010. Dave was then promoted to the
commercial management of the business. Dave’s
new role as Operations Director will see him
overseeing all commercial operations in the
company including order capture for all
categories. He will be working more closely with
hauliers, but continue his good relationship with
the branches to ensure as Design and
Technology grows further they maintain their
excellent reputation for customer service.
Trading Director Mike Crook said: “Over the years
Dave has been the driving force and rock behind
the commercial side of the operation, getting to
grips with the detail involved as the product
range has expanded and turnover quadrupled.
He has driven very positive changes in the D&T
business, with many successful product
launches, increased technological capability
together with improved supplier and customer
relationships.” Dave intends to enhance his role
further to drive through innovative logistics and
enhanced customer service. Contact: 0845 508
0295 www.singleply.co.uk.
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The Dixon Column
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I’ve recently had a change in my career and have taken a new path,

which has thrown up some unforeseen challenges along the way. I have

left my job as training manager at Sandtoft, and, in the interim period

before starting my new role working with the NFRC, I’ve had the chance

to do some real roofing work again, and get my hands dirty – what a

shock to the system that was! However, I survived and am here to tell the

story.

I was asked to give my opinion on a ‘problem’ roof in the stunning wilds

of Yorkshire, deep in Bronte country. The main roof was stone slate which

had been stripped, turned and re-slated giving the farmhouse a great new

look. It was the lean-to roof at the back of the property which was the

problem. Seemingly it had been a conservatory, and it had five slopes, all

differing pitches, with four roof windows in the main area. 

Whoever had done the job originally had made a real hash of it – poor

quality slate, flash-band, sealants -you name it; everything had been used

to stick the slates down in an effort to keep it watertight. The house

owner asked what could be done, and the obvious answer was to strip it

off completely and start again. 

We would have to come up with a way of making the junctions

watertight. From the main roof to the first adjoining slopes was not too

much of a problem - alter the gauge so the tails of the slates meet neatly

and install fish tail soakers. The next return slopes were going to be a bit

more difficult - we would have to create an ‘all in one’ lead flashing that

would work as a secret gutter to one slope, and a cover flashing over the

steeper slope. 

Can of worms

So, armed with a plan, we had the scaffold from the main roof dropped

and erected around the lower roof and we waited for a good day so that

we could then strip it. We not only opened the roof, we opened a can of

worms. Talk about unforeseen problems! 

As suspected, none of the slates were salvageable, the first steep

side elevation revealed no jack rafters! The was a wall plate, a

rafter fixed to the wall side and a hip blade and that was all. The

reason for the previous use of sealants became clear, there was no

way the slates could have been nailed – far too much deflection.

The rest of the roof was the same, an occasional rafter set at

haphazard centres, and battens nailed down with four inch nails.

This goes to show you really don’t know what you will find when

you strip off a roof – homeowners be aware – when roofers say we

don’t know what we might find, here’s the proof. Obviously we

needed to install rafters before we could fit any underlay, and

make all efforts to keep the roof watertight – not an easy task with

the changeable weather. 

Do you know, I actually enjoyed it - it was good to do some proper

hands-on work, and re-use old skills, in fact I recommend it (if only

for a few days). I got the chance to use my old and new lead tools

(the new ones came from Midland Lead). My thanks to Sean

Malone and his team from Fairway Roofing of Bradford, for

involving me in what was an eventful few days. I’ll think of them

working in all weathers, solving problems, and I suppose doing

what every roofing company has to contend with, day in, day out.

I’d forgotten how hard the job can be – maybe it’s just me being

out of shape and getting older, I will absolutely admit to that, but

the toll it takes on the back and the legs? Well, I’ll be thinking of

them from the relative comfort of my home office or while I’m sat

on the train to and from my new job in London. 

A Bronte Horror Story 

Simon Dixon, MIoR Roofing Consultant

You Really Don’t Know What You Will Find When You
Strip Off a Roof

http://www.singleply.co.uk
http://www.buildshow.co.uk
http://www.sika.co.uk
http://www.icopal.co.uk
mailto:info@fbpl.co.uk
http://www.firestonebpe.co.uk
http://www.proctorgroup.com
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IKO UK Group Sole Supplier to Willmott Dixon for
Roof Systems

IKO UK Group has signed a
Mandated Supplier Agreement
with leading independent
construction and property
services company, Willmott
Dixon. This includes IKO
Polymeric for the supply of

Spectraplan TPE and Armourplan PVC single ply membranes. IKO plc
will supply its range of bituminous roofing systems Permatec hot melt,
Permaphalt mastic asphalt and IKO Polimar cold applied liquids.
Willmott Dixon is a £1billion turnover business covering commercial,
public sector construction, housebuilding and development, interior fit-
outs, repair & maintenance work and even energy services. “To drive
predictability in the delivery of our product IKO is our ‘first choice’ on all
projects whenever we are in control of the project design and
specification,” explains Tim Carey of Willmott Dixon. “This is a significant
agreement for both IKO Group and Willmott Dixon,” comments Anthony
Carlyle MD of IKO Polymeric. “We’ve worked with Willmott Dixon for
many years now and developed a unique online ‘hub’ that includes a
product system selector and matches IKO Business Managers with
projects geographically. “We help with specifications, surveys, training
and installation, depending on what the project needs. It’s a very
successful relationship for both parties.” Visit www.ikogroup.co.uk and
www.ikopolymeric.co.uk for more information. Enquiry 36

Introducing EWI Gutter from Alumasc Facades –
Giving Refurbishments the New Build Look

Alumasc Facades have been a trusted
manufacturer of External Wall Insulation
systems for over 60 years and have now applied
their knowledge of the building envelope to a
brand new EWI Gutter Range. EWI Gutter from
Alumasc Facades, has been designed
specifically to address the problem of cold
bridging at eaves level whilst creating an

aesthetically pleasing and cost effective alternative to standard verge
trims on refurbishment projects. As refurbishment of existing properties
continues to trend, the new EWI Gutter system offers architects and
home-owners a retrofit solution with a new build look. Gone are the days
of rotting timber and brittle, sun-damaged PVC, Alumasc’s EWI Gutter
presents a long-lasting, low maintenance alternative, manufactured in
Aluminium to provide a clean, contemporary finish. Box and Ogee are
available as standard profiles, and with manufacturing taking place at
Alumasc’s plant in the UK, bespoke profiles can easily be provided.
Bringing the benefits of Alumasc’s on-site technical knowledge and
support, together with a network of Registered Installers, EWI Gutter is
lightweight, quick and easy to install, with low lifetime maintenance
costs. The product is supplied painted, in black, white or grey as
standard, with additional colour matches available on request. For more
information, please call Alumasc Facades on (0)3335 771 700 or visit
www.alumascfacades.co.uk.
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Triton Extends Liquid Waterproofing Range
Triton has extended its range of
liquid applied waterproofing
products for roofs and podium
decks. Each provides Type A
barrier protection
waterproofing as defined in BS
8102 (2009), is quick and easy
to apply, very fast curing and
suitable for application in
cooler temperatures. TWS-Poly
H produces a totally seamless
waterproof surface on prepared
concrete. The 2-component polyurea formulation is ideal for
waterproofing pitched or flat roofs, decks and balconies where a degree of
flexibility is required. The trafficable, cured surface also makes it suitable
for waterproofing concrete floors in car parks etc.  TWS-Poly S is a fast
curing, 2-component polyuria formulation designed for application by a
twin nozzle, heated spray unit. It can be combined with geotextiles to
obtain on-site applied, seamless liners or coatings in tunnels etc or used
to waterproof pitched or flat roofs.  Single component TWS Fastcoat cures
as an elastic, seamless layer offering excellent weather resistance and
withstanding permanent water contact. Combining root barrier and
waterproofing layers, it reduces the number of layers required in green
roof construction. Liquid applied systems deal with complex shapes and
contours where joints or folds in other materials might cause a weakness.
Visit www.tritonsystems.co.uk, or call 01322 318830, or email
info@tritonsystems.co.uk. Enquiry 73

Redland’s Innofix Clip Snaps Up First Place at
Housebuilder Awards
Redland’s Innofix Clip has
been awarded top spot in the
Best Site Product category in
the Housebuilder Product
Awards 2016. At a ceremony
held at Edgbaston Cricket
Ground, the Innofix Clip beat
off stiff competition to claim
the prize and now goes forward
to the Housebuilder Awards in
November where it will vie for
Product of the Year. In August
2014, BS 5534: Code of Practice for Slating and Tiling was updated to
improve the overall security of pitched roof structures. The changes
included the introduction of mechanical fixing of hips and ridge tiles,
wind uplift restrictions for underlays; and an increase in the minimum
tile fixings. The Innofix Clip provides a fast and effective way for roofing
contractors to comply with the recent changes to the British Standard.
Developed to help alleviate compliance costs and reduce installation
time, the clip has been incredibly well received and highlighted as the
easiest, fastest clip on the market. Designed to last for the lifetime of the
roof and supplied in an easy to dispense magazine, the stormproof clip
is made from durable, high-grade stainless steel, is maintenance-free
and strong enough to be used in all UK exposure zones. For more details
visit www.innofixclip.co.uk.

Enquiry 41

Jet Cox Joins the BIM Revolution
To further support its
commitment to its architectural
and contractor partners, Jet
Cox, one of the UK’s leading
manufacturers of Daylight and
Ventilation systems, has
launched full BIM capabilities
for its complete portfolio of
Rooflight solutions and Smoke
and Heat Ventilation systems.
Since its introduction, BIM has
transformed construction

methods worldwide, providing unrivalled opportunities to streamline the
relationships between design teams, contractors and clients. BIM also
offers reduced costs via tighter control and increased efficiency; an ethos
that fits perfectly with the stringent quality controls and manufacturing
processes already in place at Jet Cox. The full range of Jet Cox rooflight
and SHEV products, in both plastic and glass, is BIM Level 2 compliant
with 3D data objects now available from the Jet Cox website and the NBS
National BIM Library. Jet Cox has been manufacturing roofing daylight and
ventilation systems since 1954. All products are quality tested to the very
highest standards and the Company operates with professional
accreditations and ISO9001 – 2008. To download Jet Cox BIM objects,
visit www.jet-cox.co.uk or www.nationalbimlibrary.com and search “Jet
Cox”.  For more information, call 0121 530 4230.
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FORS Accreditation Keeps Driving Prater’s Project
Teams
Prater has recently completed the
successful renewal of its FORS
Bronze and Silver accreditations.
Awarded by the Fleet Operator
Recognition Scheme (FORS),
Prater has continued to show its
commitment to high standards of
safety, fuel efficiency, economical
operations and vehicle emissions.
For specialist contractors such as
Prater, FORS accreditation is
crucial to maintaining close
working relationships with main contractors – and often a contractual
requirement. This is because it ensures that sub-contractors can facilitate
their own deliveries from factories to sites, providing greater control over
activity and cost. Prater has a fleet of company vehicles including six
LGV/HGVs as well as a number of vans and cars. Compliance with the FORS
audit criteria also helps to communicate better awareness of best practise
throughout the business. Following the successful Bronze audit, the Silver
accreditation was also renewed, with the 2016 assessment recognising
Prater’s continued commitment to maintaining even higher standards of
safety, and efficiency, both among the company’s fleet of vehicles and
across Prater’s three operating centres.  For more information visit
www.prater.co.uk or follow @praterltd on Twitter.

Spanish Natural Slates Fit the
Supermarket Bill

The attractive, durable and easy to handle
properties of Cembrit Duquesa natural slates
have meant that a large roofing project,
spanning 3,200m2, could be completed in just
14 weeks. Following approval from East Herts
Council, a disused estate has been regenerated
to include a multi-million pound large ASDA
supermarket and maltings. Bracknell Roofing
was appointed as the roofing contractor by
main contractors, Mace Group.  Working
together, the two companies specified suitable
roofing materials to achieve a balance between
cost and quality aesthetics, specifying Cembrit
Duquesa natural slates. Approximately 40,000
500x250mm grey Duquesa slates were
installed. The natural slates provide a striking
design on the new 2000m2 mansard roof, and
the existing 800m2 building. “Due to the tight
deadline, we needed to work with a familiar
product that we have confidence in,” says Peter
Edwards, National Project Manager, Bracknell
Roofing.  “Cembrit Duquesa slates deliver on all
aspects, as they are a cost effective natural
material, provide the finish that the client
requires, and are easy to cut and install.”
Cembrit can be relied on to supply the best
value and most appropriate slates for all project
types. For more information, visit
www.cembrit.co.uk. Follow us on Twitter at
@CembritUK and Facebook at Cembrit UK.

JCB, Caterpillar and Screwfix to Exhibit at the Build Show
With excitement building for the year’s biggest
construction event, the Build Show has announced a raft of
top industry names that will be exhibiting at the
Birmingham NEC from 18-20 October. From architect to
bricklayer, the Build Show promises to have something for
everyone. Already signed up to exhibit are some of the
biggest names in construction, including Caterpillar Inc.,
the world’s leading manufacturer of construction and
mining equipment. Another instantly recognisable name
exhibiting at the show is JCB. The company has some of
the finest engineering facilities and produces a range of

over 300 machines, like the Teletruk telescopic forklift, which will be on display at the Build Show.
The UK’s largest multi-channel supplier of construction goods, Screwfix, will also be in attendance.
With over 30 years’ experience of supplying tradesmen, the company is widely recognized as being
“where the trade buys” and boasts a product range of 25,000 items. Easy-Trim Roofing and
Construction Products Ltd , the manufacturer and distributor of roofing and construction products
and consumables, famous for its “easy” philosophy, plans to showcase a selection of innovative
roofing and construction equipment. For more information, booking enquiries and exhibitor
testimonials visit www.buildshow.co.uk or follow @BuildShow on Twitter.
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It’s Never Too Slate to Buy into
Redland Cambrian

The iconic Cambrian Slate, now celebrating the
30th anniversary of its introduction, from
Redland – the UK’s leading manufacturer and
supplier of pitched roof systems – constitutes
over 60% recycled Welsh slate, so it not only
delivers the outstanding aesthetics of natural
slate; but also proves a more sustainable
alternative to virgin quarried products. BBA-
certified, Redland Cambrian Slates are
designed with a unique three-point fixing,
making them secure on even the most exposed
sites. Lightweight with a thin leading edge and
surface patterning, and proven on pitches as
low as 15°, Redland Cambrian Slates are
suitable for a wide range of projects. When
installed with recommended fixings under the
Redland SpecMaster service, the whole roof is
backed by a 15-year weathertightness,
durability and design liability guarantee. Other
features of Cambrian include: • The interlock
being cut back to give the impression of a
double-lapped slate;• A separate clipping
channel to keep the interlock clear of clips and
allow unimpeded water run-off;• Weather bars
which protect the heads of slates from driving
rain; and • Nail holes with raised sections for
protection against water ingress. For all that’s
new and more details or to order your free
Cambrian Slate sample, please visit
www.redland.co.uk/cambrian.

A History Lesson from Redland’s Rosemary Clay Craftsman Victorian
Redland – the UK’s leading manufacturer and supplier of
pitched roof systems – has added a third tile to its
Rosemary Clay Craftsman range: the Victorian. With a
darker and grittier texture than its Hawkhurst and Albury
stablemates, the new addition is designed to give
traditional roofs a greater depth of texture and character.
Hawkhurst and Albury have a fine orange-red sanding over
the surface and random black patterning to imitate a
weathered look. The first Rosemary plain clay tile was
made back in 1838, the year of Queen Victoria’s
coronation. Many of the tiles laid then are still very much
in evidence on buildings around the UK, which is why
contractors, architects and specifiers need contemporary
versions to match. “The new colour has been introduced as a result of market research we carried
out with a selection of our customer base,” said David Patrick, Head of Marketing at Redland. “They
told us they liked the Craftsman tiles but wanted a darker, more aged-looking tile to fit in with areas
of conservation, particularly around the South East.” The Rosemary Clay Craftsman Victorian meets
these requirements while still offering all the benefits you expect of a modern tile. For further
information, call 01293 666700or visit www.redland.co.uk.
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The Colour Revolution: Here to Stay
The days when PVC building products were only
available in white are rapidly disappearing.
Freefoam statistics confirm this growing
momentum across its roofline range for colour,
particularly grey products. With combined sales
of Storm Grey, Anthracite Grey and Dark Grey
fascia up an amazing 77% year on year, window
trims up over 100% and Freefoam’s Plastops pin
and nail fixing range up 53% the grey revolution
is on its way and here to stay. The shift in demand

can be traced back over recent years as the came out of recession and housebuilders started to look
to differentiate their offering with kerbside appeal by providing home buyers with choice of colours
for window frames and doors. Using colour roofline is a quick and cost effective design feature that
brings a contemporary feel to any exterior façade. It’s a trend that has steadily grown all around the
UK and is now used by many major housebuilders. As with many trends within the building industry,
changes and new developments within the new build sector soon filter through to the renovation and
refurbishment market.  For further information call 01604 591110, email sales@freefoam.com  or
visit www.freefoam.com. 
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Knauf Insulation Highlights the Importance of Correct U-Values 
Knauf Insulation has highlighted the importance of issuing correct U-
value calculations for inverted roof constructions, in order to prevent
inaccuracies and ultimately shortfalls in a building’s thermal
performance. The company says is witnessing increasing occurrences of
incorrect U-value calculations being issued for inverted roof
constructions, raising concerns in the roofing industry. Knauf
Insulation’s Karen Everitt said: “We recommend specifiers working with a reputable insulation
manufacturer to obtain the correct U-value calculation for inverted roof applications using the design
thermal conductivity to ensure the roof complies with the specification and Building Regulations.” The
following considerations must be taken into account: Rainwater in an inverted flat roof, the insulation
is placed above the waterproofing layer, introducing an additional mechanism for heat loss, known as
the Rainwater Cooling effect and must be taken into account when calculating the U-value. Declared
and Design Thermal Conductivity: The declared thermal conductivity of the product is given when it
leaves the factory. In practice, inverted roof insulation is subjected to environmental conditions which
can affect its efficiency. By applying moisture correction factors, (in accordance with BS EN ISO
10456) the insulation is assigned a design thermal conductivity. Karen continues: “Manufacturers
should take the lead and only provide the correct U-value calculations, to ensure the building’s
performance as per the specification.” Visit www.knaufinsulation.co.uk/roofboard-extra. 
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It’s OSCAR Time for Roofline!
A new certification scheme named
OSCAR has been exclusively launched
for roofline products and installation.
Designed to raise standards
throughout the roofline industry, this
first-ever scheme is open to roofers,
builders and window contractors
looking to grow their business and
market themselves more effectively.
The mastermind of SIG Building Plastics and operated in conjunction with
Stroma Certification, OSCAR (On Site Competency Assessment Report)
offers external recognition of skills for experienced installers and offers a
point of difference from their competitors based on competence and quality.
It also provides a vehicle for non-experienced installers to develop their
skills and include a roofline offering. Simple and speedy to obtain with
onsite assessment, OSCAR-accredited installers will have access to
professional marketing and promotional material and an insurance backed
guarantee for homeowners. Accreditation will also provide the skills and
knowledge required to install under ECO. Marketing Manager at SIG BP,
Sarah McCartney said: “At last we have an industry-recognised external
scheme for roofline. This scheme will help boost the credentials of those
who become OSCAR-approved and will reassure homeowners that the
installer has been independently and formally assessed.” SIG Building
Plastics branch staff are fully conversant with OSCAR. Call 01480 466777
or visit a SIG Building Plastics branch. Alternatively, visit
www.sigbuildingplastics.co.uk/oscar.
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TREMCO’S Single-Source Solution Ensures Quality, Performance
and Peace of Mind
When it comes to structural waterproofing, TREMCO is leading the way
with a single-source package for car parks that combines state-of-the-art
membrane technology with a comprehensive range of high quality
movement joints. Using different manufacturers’ waterproofing systems
and movement joints can cause complications if there is a failure and the
product at fault needs to be identified to claim under its warranty, leaving
the client with no recourse. Specifying a single-source car park deck
waterproofing solution from TREMCO ensures system compatibility, as
well as peace of mind thanks to the back-to-back system warranty. There
is no confusion regarding where accountability might lie in the event of a
problem occurring. TREMCO has four systems available to suit the
specific requirements of different car-park areas. All of the systems help
a building structure remain functional for longer by preventing water
ingress. The range of colours available and the easy-clean nature of the
coatings mean that the aesthetics of the structure can be maintained or
enhanced to improve the customer experience. With a network of approved and fully-trained
specialist contractors, TREMCO ensures that customers get high quality, durable installations every
time. For further information call 01942 251400 or visit www.tremco-illbruck.com. Enquiry 27

ForgeFix Launches Power Tool Accessories Range
ForgeFix, one of the UK's leading suppliers of fixings and
fasteners, has enhanced its product offer introducing a new
range of power tool accessories called ForgeMaster. The
business, which already offers some 3,000 different lines,
developed the new ForgeMaster range drawing on
ForgeFix's 30 years of industry experience as well as
specialist input from trade professionals. ForgeFix is
confident this unique combination of expertise and insight
will ensure maximum relevancy to the needs of today's
trade user as well as maximum sales for stockists. Mike
Pollard, product manager at ForgeFix, comments: "ForgeFix
is committed to meeting the fixing and fastening needs of trade professionals across the widest range
of areas. "As such, we not only offer products like screws, nails, nuts, bolts and washers but a whole
host of ancillary items commonly used in fixing and fastening tasks. This includes hop-up work
platforms, telescopic ladders and now power tool accessories." Specific products available as part of
the new power tool accessories range, which will be sold under ForgeFix's ForgeMaster brand, include
HSS, SDS, masonry, flat wood and auger drill bits. All products are packaged in transparent and
resealable plastic tubes with hang tags benefitting users and stockists and will be supported with
dedicated point of sale. For more information visit www.forgefix.co.uk.

Brett Martin Launches Roof Sealants

Brett Martin Daylight Systems has launched
Roof Sealants, a quality range of market-leading
fillers, tapes and sealants which offer extensive
product choice, excellent customer service and
competitive pricing. Manufactured at Brett
Martin’s Coventry production plant its extensive
foam fillers range solves a host of sealing
issues. Polyethylene, Supaseal and Very High
Temperature Material (VHTM) exhibit the
highest standards of accuracy, design and
quality, ensuring the ideal solutions for all types
of cladding and rooflights, airsealing, and fire or
acoustic sealing. Brett Martin can also provide
bespoke fillers using their extensive profile
identification guide, for use within eaves, ridge
and other roof intersections. Sourced from the
world’s leading brands, products such as
Silirub, Silfix U9 and Soudafoam FR can be
found within the Cartridge Sealants and Fire-
Rated ranges. From Butyl Mastic to Polyband
and EPDM Foam Tape, Roof Sealants includes a
high quality tape to suit most projects including
sealing laps on roofing and cladding, air-sealing
and irregular gap fillers. The Roof Sealants
brochure which can be viewed at www.roof-
sealants.com. Brett Martin offers the complete
solution – help with product selection, project
planning, customer training and technical
enquiries. To purchase any Brett Martin Roof
Sealants or discuss your project requirements,
call 024 7660 2022 or visit the website
www.roof-sealants.com.

Protect Root Protection and Separation Membrane for
Inverted/Green Roofing and Driveways
Protect Membranes, the roofing and construction membranes
and accessories company, has introduced RP110, a high
performance, multi-purpose membrane for root protection
and separation applications. The UV-resistant membrane
forms an effective root protection layer for use in ‘green’ flat
roofing. It also acts as a separation layer on mechanically
fixed, inverted and single ply roofs, driveways and other hard
landscaping projects. With permeability lasting the life of the
membrane, the Protect RP110 maintains a stable soil
structure by building up a natural filter. The membrane has
high tear resistance and can be used at high operational
temperatures up to 160°C. It is resistant to most alkalis and
acids, organic solvents and electrolyte attack. Sold in 1.12m
and 1.48m nominal widths and in handy 50m lengths, the
Protect RP110 is also available with integral adhesive tapes
on each edge to make up wider widths on site. 
For more information call 0161 905 5700, email:
info@protectmembranes.com, or visit www.protectmembranes.com.

Flat Roof Manufacturer Bauder Extends BIM Library
Following the arrival of the UK government’s BIM
mandate back in April, which requires all centrally
procured public sector building projects to be BIM
Level 2 compliant, flat roof manufacturer Bauder
has extended its BIM offering with the creation of 19
new waterproofing system objects that are available
now for free download on its website:
www.bauder.co.uk. The launch of Bauder’s new
generic BIM models means its comprehensive
library now includes objects for its bituminous,
single ply, cold liquid applied, hot melt and green
roof system options, which can easily be dropped
into 3D models and plans. This allows architects, designers, specifiers and contractors to easily
access and share all of the object information needed at the concept and design stage of a project.
All of these BIM objects are available in Revit format, which according to NBS’ 2016 National BIM
Report is by far the most popular tool used for producing drawings. In order to ensure that your BIM
object meets the exact requirements of your building you will need to register your project with
Bauder, who can in turn provide you with all the necessary technical support and resources. For more
information on BIM and to download your free objects now visit www.bauder.co.uk.

New Primer Cuts Installation
Time By Up to 50%

Sika-Trocal has launched a new spray-applied
primer, which dries almost instantly speeding-
up the installation of Trocal’s S-Vap 5000E SA
and the new S-Vap 4000E SA FR by up to 50%
and helping to significantly reduce time and
costs on site. Primer 610 has been developed
to attain superb bonding strength, whilst being
quick and easy to apply. The primer comes in
a 19.66kg pressurised canister that covers
approximately 180m2 to 200m2 and its faster
application and drying time makes Primer 610
cheaper to use. S-Vap 4000E SA FR consists of
a polymer modified bitumen with a glass-fibre
mat reinforcement and an aluminium foil as
top layer, with simple and quick self-adhesive
installation. Ideal for a range of substrates, it
can be used as temporary waterproofing for up
to four weeks during construction. The Sika-
Trocal Insulation is then mechanically
attached through the S-Vap 4000E SA FR and
the appropriate Sika-Trocal membrane
finishes the system. S-Vap 4000E SA FR then
acts as a high performance vapour control
layer. S-Vap 5000E SA FR and Primer 610 are
the latest high-quality, cost-effective additions
to Sika Trocal’s exemplary roofing range. For
more information call 01707 394444, or visit
www.sika.co.uk.
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Fleet Matters E-Books Give Busy Fleet Managers
Expert Facts and Guidance Fast

Time-starved fleet managers will
welcome the new online Fleet
Matters for its timely advice on
five key issues affecting them.
The Fleet Matters series of e-
books from Fuel Card Services
sifts the constant news tsunami
to identify the most important
topics. It summarises them,
giving clear advice on any
necessary action. The latest Fleet

Matters covers recent news concerning duty of care, responsibility for
additives, driver safety, truck platooning and fuel cost management. Fleet
Matters gives invaluable guidance for every size and type of fleet,
including owner-drivers with single vehicles. A single edition covers five
important, current topics. Each section concludes with a clear, concise
‘Action Point’ showing how fleet managers should address the issue.
Steve Clarke, group marketing manager, said, “Our long experience in
helping with vehicle management allows us quickly to identify the news
that will most affect commercial road users. The breadth and depth of
expertise built over many years enables us to offer guidance of real
value.” Fleet Matters readers easily find any topic’s key points, with best
practice advice, within a compact space. The new edition is available
online, free, at www.fuelcardservices.com/fleet-matters.
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Sarnafil Supports Clients Through Regulation
Change

Clients and facilities managers
required to meet the updated
Construction Design and Management
Regulations (CDM 2015) when
embarking on a roof refurbishment
need look no further than Sarnafil Plus.
The Sarnafil Plus service actively
supports the client and the principal
designer – a new role created by CDM

2015 – from survey and specification through to installation and
guarantee, helping to ensure the refurbishment is carried out correctly.
The principal designer takes on many of the duties of the old CDM
coordinator role, such as planning, monitoring and coordinating health
and safety in the pre-construction phase. The Sarnafil Plus team of
technical experts and surveyors help the client through this process.
Sarnafil Plus includes a detailed initial survey, and recommendations on
complex design elements, resulting in a bespoke specification that the
client can trust and installed by a Sarnafil Plus Contractor, a refurb
specialist trained and verified by Sika Sarnafil. The Sarnafil Plus team
also lends support to the principal contractor with frequent site visits and
advice. To top it off, a thorough final inspection is carried out before
issuing a Sarnafil Plus guarantee that provides extensive cover for both
the Sarnafil system and installation. For more information, call 0800 112
3863, email sarnafilroofing@uk.sika.com or visit
www.sarnafilplus.co.uk. Enquiry 68

IKOslate Offers Green – and Vandal Proof -
Solution for Gorse Hill School

When a single-sourced solution
was required to replace the flat
and pitched roofs at Gorse Hill
Primary School in Stretford,
Trafford Council turned to
global waterproofing and
roofing leader IKO PLC. The
old roof had suffered
vandalism damage and normal
wear and tear. IKO’s

Ultraprevent built-up bituminous system was specified for all flat roof
areas, while IKO Polimar, a cold applied liquid, was used for intricate
details. Most importantly, all 16 dormers were redesigned using IKOslate,
robust and durable polymer tiles with a natural looking finish. Using
traditional slate, wastage from breaks while cutting can be as much as
10%, but this doesn’t arise with IKOslate. There’s no need to over-order to
allow for breakages, and little waste to dispose of – making IKOslate a very
economical product. IKOslate is manufactured from mineral reinforced
99% recycled and re-engineered materials. The tiles are safe to cut on site,
don’t need specialist tools to fix and any offcuts are 100% recyclable.
Contractor Martin Richards of JDK Roofing said “It’s a brilliant product,
IKOslates are much lighter than traditional slates, easier to handle and
there’s much less waste.” For more information  visit www.ikogroup.co.uk
or call 01257 255 771.
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Redland Clay Tiles Meet Tough Planning Rules in
Conservation Area
Faced with tight planning
restrictions in a conservation area,
Mell Homes selected Cathedral
Clay Pantiles and Postel Clay Tiles
to roof Fosters Croft, its select
development of 3-4 bedroom
homes in Hatfield, near Doncaster.
“There were numerous planning
conditions for this project so,
where we might normally have
considered concrete tiles they
were not an option for this
project,” says Natalie O’Connor, director of Mell Homes. “We went for
these clay tiles and pantiles and the finished homes look great.” Hatfield
itself has many traditional buildings constructed from handmade brick
dating back to the 18th century which feature clay pantile roofs. Working
with its preferred roofing contractor, BC Tiling, the developer chose
Cathedral Clay Pantiles and Postel Clay Tiles. Neil Barron of BC Tiling
explains: “We had already used Cathedral Clay Pantiles on two other
developments that had won awards from the NHBC and we like the
quality of the product, the reasonable costings and their availability. We
thought the Postel would complement the appearance and also meet the
planning constraints on the site – it’s a very nice-looking tile.” For further
information call 01293 666700 or visit www.redland.co.uk.
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Take the Wakaflex ‘Tug-O-Waka Challenge’ at UK
Construction Week  

With nine shows under one roof, UK Construction Week at the NEC (18th-
20th October) sees roofing specialist Klober exhibiting for the first time.
Klober will be on stand B4/622 in Hall 4’s BMF Pavilion, focusing
exclusively on Haus Profi lead-free flashings. Usable for roofing upstand
work and sealing penetrations for boiler flues, Wakaflex can be stretched by
up to 50% to make complex detailing easy. Visitors will be able to take the
‘Tug-O-Waka Challenge’ to get ‘hands-on’ and prove for themselves of the
product’s unbeatable bond strength, the first ten to do so being guaranteed
a prize! For further information, contact Klober on 01332 813050, or email
klober@yourresponse.co.uk or visit www.klober.co.uk.
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New App Helps Roofing Professionals
For roofers wanting to know which grade of roofing membrane they
need to comply with BS5534:2014 + A1:2015 (Revised code of practice
for slating and tiling), the answer is now instantly available, thanks to a
new app developed by Industrial Textiles & Plastics Ltd for their
PowerlonUltraPerm range of universal breather membranes. The new
Powerlon app provides simple, instant answers to assist roofers to find
to right product for their roofing project.  The web-based app is quick
and free to access from smartphones and tablets at
www.itpltd.com/bs5534. Once opened, the user can enter either the
postcode for the location or click on the map to find out which grade of
roofing membrane is suitable for the job.  PowerlonUltraPerm breather
membranes come in four grades, each in either 1.0 or 1.5m widths.
They are BBA certified (Certificate no. 13/5037), CE approved and
suitable for all roof types and walls in timber frame structures.
UltraPerm membranes can be used on warm and cold, supported and
unsupported, ventilated and unventilated roofs. They have high water
vapour permeability (breathability), exceptional water resistance, and
high tensile strength and nail-tear resistance. For more information, contact ITP’s Powerlon technical
team. E: powerlon@itpltd.com  T: 01347 825200 W: powerlon.com. Enquiry 80
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‘Glass House’ Trend Surging, Says Natural Light
Specialist LB Roof Windows
The use of large glass areas as part of home
extensions, renovations, and residential new-
builds is surging, fuelled by the continuing
popularity of natural light, says market-leading
roof glazing supplier, LB Roof Windows. Director
Adrian Cooper notes that advances in roof
window technology now mean virtually any area
of a property that was previously dark and
unwelcoming can now be adapted to maximise
natural light.  “As specialists in natural light, LB
Roof Windows, also trading as LB Supplies, are
well positioned to help builders and installers
take advantage of this continuing trend,” said
Adrian. The company is a nationwide supplier of
Atlas Roof Lanterns. The strongest, slimmest
aluminium roof lantern system on the market
today, the Atlas range delivers minimal profile
and maximum glass, and is available 1.25m-2.5m widths. With u-values as
low as 1.5, Atlas Roof Lanterns are twice as thermally efficient as their
nearest competitor.  LB Roof Windows also offers Velux, Dakea and Aurora
Roof Windows, Coxdome flat roof domes, and Sunsquare flat roof
skylights. All products are available from stock for UK wide next day
delivery and can be ordered online. For more information call LB Roof
Windows on 01623 624500 or visit www.lbroofwindows.co.uk.
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Firestone Tackles Roofing Challenge at the
Headquarters of Wessex Archaeology
Firestone’s RubberGard™
EPDM membrane has been
used to refurbish the roof of
heritage and educational
charity, Wessex Archaeology,
in Salisbury; the home of
experts from Channel 4’s
‘Time Team’. The 250m2 flat
roof, located in a conservation
area, had been leaking for
some time despite a number
of patch repairs over the years.
Contractor, Saul Bros Ltd,
worked with the company’s in-house architect, the client, the local
conservation officer and Firestone Building Products to devise the best
approach, choosing RubberGard EPDM. Saul Bros introduced the internal
roof trusses to create a 140 pitch and removed the parapet wall to put in
a new tray system before rebuilding the parapet using the original bricks.
Firestone’s ISOGARD™ HD cover board was laid before the Saul Bros
team installed the RubberGard EPDM membrane as a fully adhered
system with a 50mm overlap at each seam and a 300mm parapet
termination being finished with lead flashings. Comments Alisdair
Boydcamps from Saul Bros: “The support we received from Firestone
both before and during the project was brilliant and the RubberGard
EPDM system has helped to create a more robust roof build up that will
keep the Time Team experts dry for many TV series to come.” 
For more information visit www.firestonebpe.co.uk. Enquiry 32

Get Wired for Safety with
Keeline

Kee Safety, a leading fall protection specialist, has

redesigned its KeeLine® Horizontal Lifeline

system to allow easier installation on bitumen

membrane roofs and provide an enhanced

weathering solution.  KeeLine® is a wire-based

horizontal lifeline system that has been designed

to provide continuous fall protection. Fit for use in

areas where guardrails are not suitable, the

system allows roofers and contractors to safely

work on the roof and provides a virtually invisible

solution to carry out repairs, maintenance or

inspection work. Installed as a permanent lifeline

system, it offers uninterrupted access for up to

three users across the whole roof, allowing them to

freely move around the surface. With global

roofing market growth estimated at 30% over the

next 4 years, and the largest growth forecast to be

within the bitumen roofing segment, John Ingram,

Global Product Manager – Fall Protection, says

that Kee Safety has redesigned the KeeLine®

system to take advantage of this opportunity.

KeeLine® incorporates a redesigned post and

base plate for use on bitumen membrane roofs, as

well as being suitable for metal profile, standing

seam and composite panel roofs. The system

comprises enhanced safety features including new

toggle fixings, a slimline corner design, stronger

rivets, improved swage and reduced height

intermediate uprights. For more information,

please visit www.keesafety.co.uk  
Enquiry 56

Out of This World  Bilco Products at the European Space Agency
Two Bilco SS-50T roof hatches and two BL-ZBOX retractable ladders

with trap doors have been installed at the UK branch of the European

Space Agency (ESA) at the Harwell Oxford Science, Innovation and

Business Campus in Didcot, Oxfordshire. The Bilco products will

ensure easy and safe access to the roof of the five-story office building

and conference centre for maintenance and repair.  Bouygues UK

Regional Director, Cliff Thomas, said, “The ESA want to create an

exceptional building, both aesthetically and environmentally, so using

the very best products is essential. Bilco roof access products have

allowed us to install bespoke sized roof hatches large enough to move

personnel and equipment through for maintenance work to be carried

out on the green roof.” At 1220mm x 1220mm the two Bilco SS-50T

roof hatches are both large enough to move equipment to the roof for

the maintenance of the green area. The SS-50T roof hatch includes

specialist gasketing and increased insulation for superior energy

efficiency. The Bilco BL-ZBOX retractable ladder with trapdoor is manufactured to EN 14975 (DN 4570)

standards and is designed for easy installation and use. For information about Bilco’s access products please

visit: www.bilcouk.com.

Solid Polycarbonate That Looks Just Like Georgian Wired Glass!
When a sympathetic glazing refurbishment is required,
but modern day standards of health and safety are
essential, Twinfix GW Polycarbonate™ from Birchwood
Trading strikes the perfect balance between old and new.
This innovative product is a 6mm thick dimpled surface
solid polycarbonate glazing sheet that mimics the
appearance of Georgian wired glass.  It is ideal for listed
buildings and heritage sites. Its lightweight (just
7.2kg/m²) and impact resistance are a key advantage
and make it safer to transport and install than traditional
Georgian wired glass.  Being virtual unbreakable negates
future costly broken glazing replacement.  Retaining its
properties at both high and low temperatures, +100°C to

-40°C helps to eliminate the maintenance costs involved in replacing broken glazing.  It can also
withstand natural forces like severe wind, hail, and snow storms as well as building movement.
Samples are available on request.  Sheets can be purchased in standard sizes from the Birchwood
Trading website.  A cut to size service is also offered. Contact Birchwood Trading by calling 01925
826314, emailing enquiries@birchwoodtrading.co.uk or visiting www.birchwoodtrading.co.uk.

Bond It Enhances Product Packaging
Bond It, the manufacturer of
sealants, adhesives and building
chemicals, has introduced new
packaging across its Mate and
Premiere range of products. The
new packaging has been designed
to improve merchandising
opportunities by offering increased
stand-out on shelf as well as a
more uniform and aesthetically appealing appearance . It will also help to
simplify the product selection process by using graphic icons to denote
key product benefits and performance characteristics in a clear and
immediate way. Commenting on the new packaging, Kirstie Cooper,
marketing manager at Bond It, says: “As a quality-focused business, Bond
It has a firm and unrelenting commitment to continued improvement in
order to enhance not only our success but also that of our customers.
Bond It’s Mate range includes numerous competitively priced products
used by a variety of trade professionals. Items available include silicone
and water-based sealants, construction adhesives and decorator’s fillers.
Bond It’s Premiere range offers a step up in performance and innovation
levels and is priced accordingly. Premiere products are the preferred
choice for the professional trade user, including sealants,
PU expanding foams and applicator guns.  

More information on Bond It and its range can be found at
www.bond-it.co.uk. Enquiry 35
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Starring Role for Sika Liquid
Plastics at Pinewood Studios

Sika Liquid Plastics has been given a lead role
in a roofing project at Pinewood Studios in
Cardiff. The brand’s Sikalastic 625 cold-
applied liquid roofing membrane will be
applied to the building’s 16,000 m² profiled
metal roof deck as a replacement to the
existing single-ply system which had standing
water. Roofing contractor, Central Roofing,
has been tasked with the installation, which is
expected to take 20 weeks to complete.  Sika
Liquid Plastics’ Steve Cookson said: “The
existing membrane waterproofing the gutters
had been sealed using bracing pieces that
created dams along the gutter line, causing
ponding up to 30mm deep and increased
weight loading. “There were also issues with
detailing, so Sikalastic 625 was specified to
provide a seamless, durable and weather-
resistant waterproofing system. “With the
added bonus of being cold applied, it’ll be a no
mess, no fuss solution for Pinewood Studios
that’ll enable the facility to remain fully
operational.” Central Roofing’s Dave Alden
added: “We’ve used Sika Liquid Plastics for 20
years and, as approved contractors, we benefit
greatly from the company’s input during
specification and technical inspections, so we
can jointly ensure that the roof remains
watertight.” For more information visit
www.liquidplastics.co.uk or call the Enquiry
Line on 01772 25978. Enquiry 70

Industry Events 

30 Sept - 2 October 2016

Screwfix Live
Trade show with live demos, product give-aways, freebies and

promotions

2015: 3,000 visitors 120 exhibitors

Farnborough Five, H    ampshire www.screwfixlive.com

12-13 October 2016

Offsite Construction Show
For construction, design and engineering specialists. Techniques

and methods, education programme, industry perspective,  new

products, supply chain, hosted buyer event.

2015: 2,000+ visitors, 80 exhibitors

Excel, London www.off-siteshow.co.uk

18-20 October 2016

UK Construction Week 
Nine shows under one roof for all professionals and trades

involved in the built environment: Build Show, Timber Expo,

Civils Expo, the Surface and Materials Show, Energy 2016, Plant

& Machinery Live, HVAC 2016, Smart Buildings 2016 and Grand

Designs Live 

Seminars, demonstrations, debates and discussions.

Free tickets.

2015: 24,342 visitors, 1,000 exhibitors

NEC, Birmingham www.ukconstructionweek.com

26-27 October 2016

London Build Expo
All areas of construction covered, across Greater London and

the South East. Six zones: materials, green build, plant,

infrastructure, building, interiors. CPDs. Meet the buyers.

2015: 2,000 visitors, 150 exhibitors

Olympia, London www.londonbuildexpo.com

15-16 November 2016

AchitEx 2016 and CivEx 2016
Speakers, conference programme, 2-hour networking evening.

ArchitEx for architects, specifiers, building designers,

developers, planning officers and suppliers.

CivEx for everyone involved in the UK Civil Engineering Industry.

2015 inaugural year: 1,500 visitors, 45 exhibitors

Liverpool Exhibition Centre, Liverpool www.architexevents.com

17-19 November 2016

The Skills Show
Hosts roofing Skillbuild finals. Industries’ showcase to inform

and recruit young people. Buzzing with the energy of 14-20+

year olds. 

2015:  78,324 visitors. Free to visit.

NEC, Birmingham www.theskillsshow.com

23-24 November 2016

Scotland Build Expo 2016
Latest construction industry developments and projects in

Scotland covering commercial, retail, healthcare,

environmental, industrial, institutional and heavy civil.

Workshops and Meet the Buyer.

2015: 4,000+ visitors, 500 exhibitors

SECC, Glasgow www.scotlandbuildexpo.com

23-26 March 2017

The National Homebuilding & Renovating Show
UK’s largest self-build event. Open to public and trade.

Seminars, masterclasses, demos, one-to-one advice clinics.

2016: 35,822 visitors, 492 exhibitors

NEC, Birmingham www.homebuildingshow.co.uk

Diary

Procheck 300 Protects New Apartments from Impact of Moisture
Procheck 300 from the A. Proctor Group Ltd has been
chosen as a high performance vapour control layer for three
new apartment buildings on the site of the former
Commonwealth Institute, to the south of Holland Park. The
Holland Green development is grouped around the proposed
new home of the Design Museum. Global contractor Martifer
Metallic Constructions installed 2,200m2, of aluminium
curtain walling incorporating Procheck 300, a lightweight,
reinforced, polyethylene, vapour control layer. Procheck 300
is a highly effective vapour control layer, for use within roof
and wall constructions to prevent warm, moist air escaping
from inside the building and condensing within the
insulation. It has long been recognised that the correct
management of moisture vapour within buildings is an important aspect of ensuring the longevity of
not only the building fabric, but also the health of the occupants. The use of Procheck 300 reduces
the risks of condensation, maintaining the highest level of moisture resistance throughout the
apartment buildings, providing protection for many years to come. For more information call on
01250 87226, email: contact@proctorgroup.com or visit www.proctorgroup.com.
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